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As we go to press, the annual convention of the National As- 
sociation of Life Underwriters is in session at Detroit. At the 
same time the national convention of Mutual Life and Accident 
Underwriters is in session at Minneapolis. The former repre- 
sents level premium assurance and the latter assessment assur- 
ance. These meetings will bring together the practical, think- 
ing and working men of the two systems, and good results should 
come of their deliberations. Next week we shall print reports 
of the proceedings of both conventions. 





SINCE the first publication last week of the Merzbacher de- 
falcation, every daily paper in the city has had reporters detailed 
to work up in sensational form every item of either news or 
gossip they could obtain. There have not been lacking men in 
the life assurance business who were glad to furnish vague ru- 
mors and stale gossip regarding the managers of the New York 
Life Insurance Company, and who chuckled with delight when 
they saw the importance given to such gossip in the daily papers. 
Among other things it has been asserted that President Beers 
was associated with Merzbacher, Dinklespiel and others in Wall 
street speculations, and that Mr. Beers knew how Merzbacher 
was using the funds of the firm of Sanchez & Merzbacher. It 
is well to remember that all intimations and insinuations reflect- 
ing upon the integrity of the officers of the New York Life are, 
up to the present time, the idlest gossip, mere assertion without 
proof to sustain it. It will be time enough to condemn when 
satisfactory evidence is brought forward to give a semblance of 
truth to such charges. As an offset to them, Vice-President 
Henry Tuck, son-in-law of President Beers, emphatically denies 
that Mr. Beers speculated in Wall street with Merzbacher, and 
the finance committee of the New York Life has indorsed this 
statement. Such denial is certainly entitled to credence as 
against unsupported gossip. 





Tue Chronicle keeps up its tirade against the fire patrol and 
the patrol committee of the New York Board of Underwriters. 
It speaks of the members of the patrol as so many thieves, and 
of the committee as their aiders and abettors. It will find few 
to credit its statements until it submits the evidence it claims to 
have against them to the proper authorities for investigation. In 
the one case it presented, a thorough investigation was made, a 
great mass of testimony taken in shorthand, with the result that 
the accused person was acquitted. The cost of that investiga- 
tion was considerable, and now The Chronicle wants the testi- 
mony printed, which would involve another large item of ex- 
pense. Asnoone but the editor of that journal would be edified 


or gratified by such publication, it probably will not be made. 
The editor says that it has been his sole object “to put the fire 
underwriters in the way of demonstrating, to their own satis 


THE SPECTATOR. 





37! 


faction, that their auxiliary force, or a large part of it, is, in 
reality, a soliciting service working in the interest of public ad- 
justers,” which is bosh. The editor found a mare’s nest and 
has tried to nurse it into a sensation, and that’s all there is in it. 
If he wants to make a real genuine sensation and sell papers, 
let him prove the charge he insinuates. The New York board, 
through some of its committees, will investigate any and all 
evidence he will present. He will scarcely intimate, we presume, 
stegarding the members of the New York board, as he does of 
the patrol committee, that they are in collusion with thieves and 
net to be trusted. 





A GENTLEMAN engaged in business, wholly unconnected with 
insurance, remarked to us a few days since that the Farmers 
Alliance in the West and the short-term endowment associations 
and bond investment companies in the East were demoralizing 
all kinds of business to a great extent. He said that the po- 
litical attitude assumed by the Farmers Alliance filled capitalists 
with distrust as to the future, and that as a consequence they 
were refusing to renew the mortgages they hold upon Western 
property. This, he said, was bound to bring distress to the agri- 
cultural sections. As regards the East, he said that thousands 
of workingmen and women had drawn every dollar of their sav- 
ings from the savings banks and put them into these swindling 
endowment and bond concerns, that promised to return them 
from $3 to $5 for $1 in a very short time, and had also put in 
part of their weekly earnings. That this is true is shown by the 
reports that have been printed of some of these concerns that 
have taken in money very‘rapidly and in large amounts, the 
aggregate running up into the millions of dollars. Many of 
these have already failed most disastrously—those who put their 
money into them losing all they had paid—and this whole fraudu- 
lent brood is destined to failure. The loss of so much money 
has been a serious matter to the thousands who put their trust 
in them, and will bring want and suffering to some. We are in- 
formed that industrial insurance has suffered severely in some 
localities because of this craze for the sudden wealth promised 
by the schemers and adventurers who organized these associa- 
tions. In many instances industrial policies that had been kept 
up for -years. were sacrificed, and the money that should have 
paid the premiums on them went into the endowment and bond 
swindles. ‘The savings banks also suffered, and in a hundred 
ways the business community has been made to bear the burden 
of these fraudulent organizations. The exposure of them has 
come none too soon, and it is to be hoped that the State officials 
will not spare their efforts till the last of them has been driven 
out of business. 





In other columns of this issue of THE SPECTATOR we print 
letters and other matter bearing upon the fire underwriting sit- 
uation in Texas. The commission question is agitating the 
agents in that State, and arraying them, to some extent, in an- 
tagonism to the companies. At a recent meeting of the Texas 
club an agreement was unanimously adopted and signed by the 
representatives of companies present, fixing fifteen per cent as 
the limit of commissions to be paid to agents, and pledging the 
companies signing to withdraw from any agency wherein more 
than fifteen per cent was paid by any company. There area 
few companies that persist in paying more than this, and many 
local agents are protesting against the action taken by the com- 
panies. They are required either to give up their fifteen per 
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cent companies or their twenty per cent companies, and they 
regard either horn of the dilemma as a hardship. But the com- 
panies maintain that any amount paid in commissions over fif- 
teen per cent is used as a rebate to propertyowners, thus cutting 
rates and demoralizing the business. With fire losses running 
up as rapidly as they have been doing this year, the only hope 
the companies have of making a profit lies in limiting the cost 
of obtaining business to a reasonable sum. We do not advocate 
reducing the actual compensation that agents receive for theif 
own personal use, but simply maintain that rebates to the in- 
sured are demoralizing and unnecessary, and if these can be 
eliminated from the business the agent wil! be better paid on a 
fifteen per cent basis than he is now, and the companies stand a 
fair chance of making a reasonable profit. In Texas a majority 
of the companies have said that they will not pay more than fif- 
teen per cent; now, if the agents will agree that under no cir- 
cumstances will they divide commissions with the insured, the 
business in that State will be on a much better footing than it 
has been for a long time. 









“A MOVEMENT is on foot to reorganize the Tariff Associa- 
tion.” This announcement is fresh, yet is it also decidedly 
stale. We have made it in similar terms, many times during the 
past five or six years, and each time it was as true as it is now, 
but each time the movement resulted in failure. There were 
meetings, appointments of committees, agreements formulated, 
and other committees appointed to obtain the signatures bind- 
ing the companies to such agreements, and fond anticipations 
each time that the efforts of the promoters of the movement 
were to be crowned with success; but, alas! each time there 
has come at the last moment some hitch in the programme, and 
the proposed Tariff Association has “died a bornin’.” The 
heavy losses the companies have met with so far this year, and 
the unsatisfactory condition of the business in the Metropolitan 
district, has again impressed upon many underwriters the im- 
portance of doing something to better the situation. When the 
old tariff association was in existence it was a constant subject 
of adverse criticism, yet in the days of demoralization, when the 
most sanguine begins to falter and lose courage, they call to 
mind the good work done by that much abused body, and 
appeal for its restoration to power. It is now conceded that 
the tariff association did work that was most excellent in its 
way, and that has outlived the association itself. Its rating 
committee performed a Herculean task in equalizing and estab- 
lishing rates, and the schedule then formulated has been the 
standard ever since. That work was most admirably done so 
far as it went, and the companies alone are to blame if schedule 
rates as then established are not now obtained, Excessive com- 
petition and absolute bad faith destroyed the tariff association, 
and the omnivorous broker sat upon its ruins and merrily 
chuckled to himself as he thereafter saw the companies working 
for his glorification and his profit. Since the association went 
to pieces the broker has been master of the situation, fixing rates 
and commissions to suit his customers and himself, picking out 
the plums from the underwriting pudding and leaving the com- 
panies to pay losses out of the profits made in other fields, or 
out of their accumulated surplus, as the case might be. “A 
movement is on foot to reorganize the tariff association.” At 
a meeting of the New York Board of Underwriters last week, 
President Stone, of the Greenwich, presented some facts regard- 
ing the business in the Metropolitan district, and invited his 
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associate members to a conference, which was held the same 
day. Mr. Blagden, president of the board, presided, and many 
managers of companies were present. As a result of the discus- 
sion of the situation, the chairman was authorized to appoint a 
committee of fifteen to report at a future meeting some plan for 
improving the condition of the business in New York and vicin- 
ity. That a practical plan will be formulated is beyond ques- 
tion, but whether a sufficient number of companies will sub- 
scribe to and in good faith abide by it, is altogether a different 
question. If it is made a condition precedent to attempting re- 
forms that eighty or ninety per cent of the companies shall sign 
the agreement, as has heretofore been required, then the success 
of the movement is problematical. If, however, ten or more of 
the more prominent companies decide to adopt a course calcu 

lated to effect the desired reforms, and go ahead upon that 
basis, without waiting for or caring whether every little trifling 
company follows their lead or not, then there is some hope for 
improvement. The strongest and most efficient compact New 
York ever had went to pieces because it provided that if one 
member withdrew all should be released from their obligations. 
A dissatisfied member did withdraw and the edifice crumbled 
away instantaneously—an illustration of the fact that a part may 
sometimes be greater for evil than the whole is for good. It is 
not necessary that the companies should be absolutely unani- 
mous to bring about reforms; there are some managers that 
always prefer guerilla warfare to fighting with the regular army 
—but a majority in interest, or even a respectable and deter- 
mined minority, cap work the desired revolution. 


te * . a * * 


But under existing conditions in this city no radical changes 
in present practices can be effected without the co-operation of 
the brokers. Granted that the broker is an unnecessary excres- 
cence that has fastened itself upon the business through the 
fostering care of the companies, the fact remains that he is here, 
that he has his grip upon the greater portion of the business of 
the Metropolitan district, and that his grip cannot be shaken off 
but with his consent. The profits of the companies are now 
largely absorbed by commissions paid to brokers, a portion of 
which are given by them to their patrons in the way of rebates 
from rates charged The brokers would be willing to sacrifice 
their customers’ share of these, but not their own. If the rate 
of commissions can be placed upon a basis that allows of no re- 
bates, but is simply fair compensation to the broker, there would 
be no necessity for advancing rates on property, provided the 
present schedule is maintained. But the broker has got to be 
consulted before his business and his income can be taken away 
from him. The companies brought him forth and now they 
must take care of him, notwithstanding that he is a very costly 
luxury. An evil that cannot be eradicated should be controlled, 
and while the companies cannot exterminate the brokers, they 
should seek to diminish his ravages and to retain for themselves 
a portion of the profits of their business. If the new reform 
movement is to be a success, it should deal with the broker 
question in a fair, practical, businesslike manner. 





GREAT publicity was given in the daily press last week to the 
fact that Julio Merzbacher had embezzled funds aggregating 
$370,000 belonging to the New York Life Insurance Company, 
and had fled. From the mass of sensational reports of the matter 
we print a summary of facts in our news columns this week. 
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Merzbacher was a partner of Joaquin Sanchez, which firm had 
tull charge of the South American and West Indian business of 
the company, and under their management it had been developed 
into splendid proportions. They employed an army of agents 
and solicitors, all of whom reported directly to them, sending all 
_ the premiums collected to them and transacting all business 
through them. Some idea of the magnitude of this can be gath- 
ered from the fact that at the beginning of the present year the 
company had 12,436 policies in force, insuring $66,756,455 in 
the territory controlled by Sanchez & Merzbacher, and its pre- 
mium receipts from this field for the year 1890 were $3,052,459. 
A liberal commission is paid by the company upon this business, 
and, as the firm has been active and energetic, they have enjoyed 
a large income therefrom. It has been said that the company 
was at fault for allowing the firm to retain so much money be- 
longing to it, but it is well known in commercial circles that col- 
lections in these Southern countries are slow, because of the 
habits of the people and insufficient mail facilities, and greater 
leniency has to be shown to debtors than is customary in the 
North. While the policyholders, doubtless, paid their premiums 
promptly to the numerous local agents, these were not so prompt 
in remitting to Sanchez & Merzbacher, and, consequently, the 
company was in the habit of giving them time in which to make 
their settlements, but a careful watch was always kept of their 
accounts so that their indebtedness should always be within 
their contract. It therefore became possible for the dishonest 
member of the firm, in the absence of his partner, to hold back 
payments, and to squander the money in wild speculation in 
Wall street. During the financial stringency at the close 
of last year, badly caught, losing not 
only all his money, but some of his partner’s and 
$370,000 that should have been paid to the company. Vice- 
President Welch says distinctly that the company will not lose a 
dollar because of this embezzlement, as all the commissions to 
which the firm of Sanchez & Merzbacher would be entitled in 
the future will be applied to canceling this indebtedness, which 
will take between two and three years. Mr. Sanchez continues 
as a manager of the business of the firm, and is, of course, re- 
sponsible for its indebtedness. He has already gone to Barce- 
lona to establish the headquarters of the South American agency, 
and some $50,000 of the amount embezzled has been paid to the 
company. ‘One criticism made regarding this unfortunate affair 
is that if Mr. Sanchez can refund so large an amount out of his 
commissions in the space of three years, the company must be 
paying a large price for its business. This is true; but compe- 
tition in life assurance has run so high of late years that men 
who can control large volumes of business are at a premium, and 
can command large compensation. It must be borne in mind, 
in this connection, that these men worked in a field that had 
been almost uncultivated previously; that they took all the 
chances of collections from hundreds of agents scattered all over 
their territory; all premiums due the company were charged to 
them, and the company held them responsible therefor. Their 
pecuniary liability was very great, and for this, and for their 
knowledge and efficiency, they were entitled to liberal compen- 
sation. Again, the rates charged for assurance in South Amer- 
ica and the West Indies are about twenty-five per cent higher 
than in this country, which largely increases the margin of 
profit to such successful agents as Sanchez & Merzbacher. 
In short, the business was theirs, and they sold it to the 
New York Life at a price other companies would gladly have 
paid for it. It is conceded among life assurance men that the 
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amount of money paid for the obtaining of over $3,000,000 of 
premiums is not large; in fact, a well-known life assurance 
president remarked to a representative of THE SPECTATOR that 
there would probably be no difficulty in forming a syndicate to 
pay its check to the New York Life Insurance Company for the 
sum of money stolen if the New York Life and Mr. Sanchez 
would agree to the making of a contract with such a syndicate, 
handing over to it the control of the Spanish-American busi- 
ness. While the amount of money purloined is large fer se, 
relatively considered in connection with the enormous assets 
and annual income of the institution the sum is small. The 
theft has been treated in certain of the daily papers from the 
standpoint of a sensation rather than from that of the interest 
of the company and its policyholders. As the amount of 
money does not figure in the official reports, either in the assets 
or the surplus, so far as the interests of policyholders and the 
solvency of the company are concerned, the theft does not en- 
ter into consideration. The annual income of the New York 
Life Insurance Company, according to the last annual report, is 
shown to be $31,500,000. ‘The total admitted assets exceed 
$115,000,000. Of this amount more than $108,000,000 is shown 
to constitute net or invested assets. The sworn statement of 
the company shows that the market value of bonds and stocks 
over cost amounts to $3,383,000. Criticisms upon a manage- 
ment which, while it was not able to forestall a theft of 
$372,000, had carefully guarded itself against any loss, should 
not fail to note the ability of the same management in taking 
care of the vast amount of assets owned and the substantial in- 
crease noted in the market value of securities over and above 
their cost to the company. “As a matter of fact the theft amounts 
to barely three-tenths of one per cent of the total assets of the 
corporation. As the policyholders have only paid what their con- 
tracts called for, and as the company is protected by its contract 
with the firm of Sanchez & Merzbacher, the real loser by the 
Merzbacher embezzlement appears to be Mr. Sanchez, who will 
have to sacrifice several years commissions to make good the 
stealings of his partner. Merzbacher was simply a defaulter to 
the firm of which he was a member, not to the New York Life 
Insurance Company. The affair is one greatly to be regretted, 
not so much on account of the sum involved as of the criticism 
and reproach that unthinking persons will cast upon life assur- 
ance in general. 





SUNSTROKE NOT AN ACCIDENT. 


«¢ TS death from sunstroke death by accident?” is a conun- 

drum that was discussed very generally in the newspapers 
a few months ago. The discussion was brought about by the 
beneficiaries of Willoughby Dozier of Kansas City suing the 
Fidelity and Casualty Insurance Company to recover indemnity 
for his death. Dozier held a policy in the company insuring 
him against death by accident and providing indemnity for 
accidental injuries. His death was the result of a sunstroke, 
and claim was made upon the company, which refused payment 
on the ground that death from sunstroke was not accidental 
death within the meaning of the policy. Suit was brought in 
the United States Circuit Court, and last week Judge Phillips 
decided in favor of the company, holding that sunstroke is not 
an accident, but a disease of the brain arising from natural and 
known causes. This is, no doubt, good law, and will stand. If 
sunstroke is an accident, why not an apoplectic stroke, or a par- 
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alytic stroke? Usually these come to the afflicted person with 
all the suddenness of an accident, are unexpected, unprovided 
for, and, so far as the victim or his family is concerned, the 
éffect is as though the man had been struck by a falling wall or 
fun over by a train of cars. Yet apoplexy and paralysis are 
well defined diseases, and the fatality attending them is never 
considered as an accident or so classified in medical or mortality 
statistics. Neither is sunstroke, but such deaths are classified 
as deaths from disease. Some, if not most of the accident com- 
panies stipulate in their policies that they will not pay claims 
arising from death by “sunstroke or freezing,” but probably this 
clause did not appear in the policy of the Fidelity and Casualty, 
thus leaving an opening for the suit just terminated. Evidently 
the companies in specifying sunstroke as an exception were in 
doubt as to whether death by this cause might be regarded as 
an ‘accident or not, but deemed it safest to provide against it. 
Commenting on the recent decision The New York Sun says : 


The decision may have been perfectly correct from a legal point of view, 
but it suggests the unscientific character of the word ‘‘ accident.” In its gen- 
eral use the word almost always implies a notion of spontaneous chance, or at 
least df the operation of some unknown cause ; but in the world, as we now 
know it, of unvarying sequences of cause and effect, ‘‘ accident,” in this 
sense, will soon be recognized as synonymous with ‘‘ miracle,” and with the 
advance of knowledge will disappear. 

There remains, however, the very commen and practical use of the word as 
designating any event that happens ‘‘ without the design of the agent,” to 
quote the words of tne dictionary, But surely a sunstroke is an accident 
according to this definition, At some seasons in some tropical countries a 
sunstroke may follow exposure to the sun as certainly as a wetting follows 
exposure to the rain. Such is hardly the case in any part of the United 
States, for here in the severest summer heat only an infinitesimal number of 
peuple are sunstruck out of millions equally exposed and equally unconscious 
of danger. A disease of the brain may be the immediate cause of death, as is 
the rupture of a blood vessel when a man is killed by brick from a roof falling 
on his head ; but in each case the efficient cause is a peculiar combination of 
external conditions. 

The word ‘*sunstroke” itself shows that from the practical point of the 
victim or the bystanders the man might as well be struck down by a falling 
brick or a thunderbolt. And yet again, if everything that happens to a man 
without his design is an accident, all diseases not inherited nor rashly and 
voluntarily risked would be accidents, and the word would lose all definite 
significance. ‘The meaning of *‘ accident,” like the meanings of most English 
words, varies indefinitely and illogically with the circumstances of its use, but 
summer tourists may do well to remember that in law it does not apply toa 


sunstroke. 


The writer of the above evidently thinks that an accident policy 
should cover almost every form of death that does not result 
from long and lingering disease. Something, however, must be 
left for the life assurance companies. They provide indemnity 
for death from any cause, but in doing so they are obliged to 
charge much higher rates than an accident company does. The 
Travelers Accident Insurance Company, for instance, will issue 
a policy insuring against accidents to any one for $25 a year, 
providing $5000 indemnity in case of accidental death and $25 
a week in case of injury. No medical examination is required, 
as physical condition plays an unimportant part in accident 
assurance compared with life assurance. The same company, 
however, for an ordinary life policy for $5000, covering death 
from any cause, would charge $116.40 a year at age thirty-five. 
These charges are based upon the mortality experiences for the 
different risks. If accident policies, therefore, are expected to 
cover deaths trom disease, the charges for them will have to be 
materially advanced. 

Accident assurance has become as necessary, under modern 
conditions of liying and doing business, as life assurance, but 
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its functions are very different. Accident policies are intended 
more especially to indemnify policyholders for loss of time 
resulting from accidents, or to pay a specified sum in case of 
death from accidental causes. The death claims, however, are 
but a very small proportion of the claims paid by accident com- 
panies, the average claim under an accident policy being less than 
$200, and running as low as $10 or $15. But the number of 
such claims is s6 great that the companies require careful man- 
agement to enable them to meet them with the premium receipts 
at the low rates now charged. The assessment accident com- 
panies usually charge $15 or $16 a year for a $5000 policy 
carrying $25 weekly indemnity for preferred risks, but some of 
them are attempting to carry such policies for $12 a year. 
Their experience has not been favorable, however, and many of 
them are getting up to the $15 or $16 rate. It can be readily 
seen that neither the stock nor the assessment companies could 
do business at the rates they now charge if their policies were 
expected to cover deaths from disease. The decision of Judge 
Phillips, therefore, declaring that sunstroke is a disease and not 
an accident, is important. 








SPECTATOR SURVEYS. 


P. B. ARMSTRONG is giving his son a business rather than a co lege educa- 
tion and the young man evidently enjoys to work at his desk and watch the 
methods of his father in the hey-day of his success, managing three important 
fire insurance companies. Young Armstrong proved himself to be a *‘ chip of 
the old block,” when asked by a gentleman, to whom he was recently pre- 
sented, it his ambition was to become some day president of the Armstrong 
Fire Insurance Company? ‘‘ No, sir,” he replied, ‘‘ I want to become presi- 
dent of the Mutual.”” This quick response brought a hearty laugh from the 
father, who was present. 

* * * * 

W. A. LOWELL of Chicago is traveling the country in the interest of the 
projected Citizens Insurance Company of that city. A correspondent of THE 
SPECTATOR was informed recently that Mr. Lowell is offering the stock to 
brokers and others to be paid for on the installment plan or *‘ any other plan” 
that the purchaser may elect. From the prospectus it appears that the 
Citizens proposes to organize with a capital of $100,000 and surplus fund of 
$15,000, which amounts will be increased to $200,000 and $30,000 respec- 
tively when the Illinois department grants its certificate of authority to com- 
mence business. The Citizens proposes to do a general business. The follow- 
ing names appear as officers and dire.tors : James C. Miller, president; C. H. 
Bunker, vice-president and general manager; Wallace A. Lowell, secretary; 
A. H. Humphrey, assistant secretary; Frank E. Barnard, treasurer; T. S. 
Quincey, John L. Owen and Robert S. Hill, all of Chicago. 

* * * * 

THE latest movement for a revival of a tariff association was started last 
week in a meeting of the Board of Underwriters. When the president of the 
board was requested to appoint a committee of fifteen to consider what meas- 
ures are necessary to organize a movement for regulating rates and commis- 
sions. It is not forgotten that three years ago a similar committee was 
appointed after the board by the unanimous vote of all the managers present 
had declared as its ‘‘ sense” a tariff association was expedient. This com- 
mittee labored for many months and its report was accepted with substantial 
unanimity, but nothing practical came of it. Then another committee was 
appointed and a simple plan for rating larger risks adopted to take effect when 
ninety per cent of the companies and capital had signed the agreement. 
Ninety per cent did sign, and because the Continental declined the Home and 
others refused to proceed further, and the whole scheme was dropped. This 
experience on the part of two committees is not calculated to encourage a very 
diligent effort to carry into effect any tariff scheme whatever, but possibly this 
year’s misfortunes may have produced a feeling of necessity that will lead to 


better results. 
* * * 


ALREADY it is apparent that the heavy losses in this city since January 1, 
have wiped out the entire receipts of the companies doing business here, 
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although there are some companies able to show a profit on their city busi- 
ness, owing to phenomenal good luck in escaping the larger losses. But the 
sum total of losses is equal to the sum total of the receipts, and being pretty 
well distributed there is sorrow in the camp. The agency companies turn from 
the city to their outside experience without finding any silver or golden lini1g 
to the cloud, In truth the first half of the year has been a very severe one for 
fire insurance companies everywhere and it will require phenomenal good 
fortune to escape disaster for the year. 
* * * * 
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‘THERE are forty or more ‘‘ mutual associations ” as distinguished from mu- 
tual ‘‘ companies” in Ohio, which are reported by the department of that 
State as the possessors of cash assets varying from $2000 to $8000. The num- 
ber of policies issued by these small associations indicates that they are mainly 
local affairs whose principal strength is derived from premium rates subject to 
Recently, quite an assortment of these policies have made their 
appearance in New York, and, we are informed, have been accepted on 
target risks heré} They are sent out by a Cincinnati firm well known as 
dealers in worthless wild-cat insurance. If the officers of these mutual asso- 
ciations have any respect for the interests they serve they will be wise to stop 
these New York policies at once. 

* * + * 


assessments. 


ONE of the companies co-operating with the limited tariff offices complains 
that its work is boyish and crude. One hundred and seventeen risks have been 
rated, on which commissions are limited to fifteen per cent. This company 
has agreed to the rates, but says that it only pays ten per cent, and has not 
paid over ten per cent on many of the rated risks for a number of years. It 
is further complained that several notorious target risks have been omitted irom 
the rating and others have been rated which, at fifteen per cent commission, 
will go straight into other non-co-operating companies, 

¥ * * ’ * 

A WESYERN special says that it is correctly reported and believed in Chicago 
that another English company has consented to establish an American agency 
with headquarters in that city. Is this a case of Chicago brag, or does it 
mean Royal Exchange ? 

* * * * 

THE loss on the Eighth-avenue Harlem flats, which occurred early in May, 
has been settled for nearly ninety per cent of the insurance. The companies 
interested were compelled to award contracts for the rebuilding of the premises 
in order to save anything. The mortgage interest is held by the Equitable 


Life. 
* . * * 


sROKERS were around among the companies renewing some August expira- 
tions on steamboats last week, owing to a report that a higher tariff rate and 
lower rate of commissions would be put forth by the Limited Tariffites inside 
of afortnight., They were quite successful in their efforts; but for all that the 
rates on steamboats and tugs are very low, and in the estimation of many un- 
derwriters should be advanced. In all the writings of companies in this city 
there is no class of property which pays so low a rate and so uniformly, in case 
of loss, turns out a total for the companies. Instead of rates being continued, 
as for years past, they should be doubled at once. 

* * * * 

THE American and a few other companies are sticking very firmly to the 
fifteen per cent commission rate, and now declare that they are more than 
holding their own. There is a strong disposition among English companies to 
regulate the commission by the rate paid on the risk. One of them lately paid 
thirty per cent on a mercantile risk, on which the rate was one and a quarter 
per cent, and only fifteen per cent on a similar risk on which the rate was only 
Another English office reduced a forty-cent risk to thirty, and 
at the same time cut down the brokerage from twenty-five per cent to fifteen. 
This is revenge on the broker that to many companies is indeed *‘ sweet.” 

. * * * 


seventy cents, 


THE well-known Sandy Hook steamers Monmouth and Sandy Hook were 
in the market of fire and marine insurance last weck to the amount of 
$300,000. The companies had a chance to bid, and it was generally believed 
they made a sort of a blind pool and fixed a common rate—win or lose. 

* * * * 

NOTWITHSTANDING the fears and hints that a certain amount of corruption 
had crept into the auxiliary patrol service, the companies are well satisfied with 
the general conduct and management of the service. The patro) committee 
has been charged by some of the men with being too strict, but these com- 
plaints have not been heeded beyond a moment's investigation to prove their 
triviality. The service is conducted upon a basis of strict impartiality to the 
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companies on the one hand, and full justice to the men on the other, and it is 
believed that never before has there been a greater degree of efficiency than 


now. 
* * * * 


THE fire in the Campbell Mill at Manayunk, one of the annexed wards of 
Philadelphia, was the second within a few months and the companies inter- 
ested now are disgusted. This risk and the line required for Crenshaw & 
Leder in the same building was a notorious target in Philadelphia and it is 
not surprising that many unrepresented companies appear in the loss list. 
The one thing quite clear is that many of the Philadelphia companies and 
agencies treated the risks with coolness, and while some of the English lines 
are liberal, the locals are tight. 

x * * * 

Tue Concordia Opera House loss in Baltimore struck some of the New 
York agency coinpanies with a queer sensation when they discovered that the 
opera house was insured as a fashionable club house at a low rate entirely in- 
consistent with an opera house rating. The loss, however, is not total, but a 
little clause in the policy form granting permission for plays with use of scen- 
ery sufficiently covers the risk to make the policies effective. 

* * * ® 

JULY statements are not to be assisted, it appears, by any serious good luck 

in June. Its progress thus far has not been over encouraging. 
* * * * 

THE Western general and special agents have appeared numerously in this 

city during the past week. 





THE ARMSTRONG TRIO. 


The numerous fires that have occurred in New York and elsewhere during 
the past few weeks distributed losses among the companies with a generous 
hand; so much so that many underwriters are predicting that the business of 
the year will show but poorly. A comparison of the losses for the past five 
months of this year with those for the same period in 1890, shows a dis- 
couraging increase and justifies the fear that this year may prove—despite the 
multiplication and improvement of water-works and fire departments con. 
stantly going on, and better and more careful methods of buildings and in- 
spection—one of the most fiery on record. The estimate of The New York 
Commercial Bulletin of the losses for the month of May in the United States 
and Canada is $16,660,395 (probably an over estimate), while the total for the 
months of January to May, inclusive, is calculated as reaching $60 997,545, as 
against, for the same periods in 1890, $8,838, 100 and $42,156 245, and in 1889, 
for the same periods, $9,915,300 and $56,513,000. These figures are believed 
to be exaggerated, but as compiled by the same authority serve well enough 
for purposes of comparison. To this enormous record of vanished wealth 
New York has alone contributed about $4,500,000, but the remainder of the 
losses have been pretty evenly distributed over the country, There are some 
men ‘‘on the street,” who, when a big fire occurs, manifest a great anxiety to 
see how the Armstrong companies fared, and if they happen to have caught a 
heavy loss, these croakers seem to be delighted. They would be glad, no 
doubt, to see these companies catch the lion’s share of losses, but thus far they 
have been disappointed. In fact, up to May 1, each of the Armstrong com- 
panies had received a larger amount in premiums than it received during the 
corresponding four months of last year, and the losses of each had been less. 
The aggregate gain of the companies, as compared with the previous year, up 
to that date was nearly $200,000. Notwithstanding the heavy losses since May 
1, the Armstrong companies show a material gain up to date over the corre- 
sponding period of last year, which, it is safe to say, a majority of the com- 
pan‘es cannot do. The conditions under which the Armstrong companies are 
doing business this year are more favorable than they were last, for then they 
had on hand a serious controversy with the New York Department and also 
were in litigation over the Bamberger, Bloom & Co. loss. These annoyances 
have been disposed of, and many things have combined to add prestige to the 
triumvirate, so that the volume of premiums is steadily increasing. If it has 
no worse luck in proportion to its writings than the other companies have, the 
Armstrong trio will be able to make a better showing than many at the close 
of the year, and a gain over their business of last year. From present indica- 
tions the premium receipts of the three companies will be about $1,250,000 
for the first half of the present year. From the Fire Insurance Pocket Index 
we find that the ratio of losses incurred to premiums received for the Mutual 
tor five years was 59.8 per cent; for the Fire Association, five years, it was 
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69.4 per cent; for the Armstrong for two years it was 61.9 per cent. During 
the same period the ratio of management expenses to premiums was: Mutual, 
17.8 per cent; Fire Association, 21.3 per cent; Armstrong, 14.5 per cent. 
This gave the ratio of losses and expenses to premiums as follows: Mutual, 
five years, 77.6 per cent; Fire Association, five years, 90.7 per cent; Arm- 
strong, two years, 76.4 per cent. There is at present no reason to apprehend 
that the experiences of 1891 will vary materially from those of the previous 
years which gave these results. 

In spite of all predictions to the contrary, the Armstrong experiences have 
realized the Armstrong forecasts when he first organized the Mutual Fire. 
Since Mr. Armstrong was elected president, less than three years ago, that 
company has paid in cash dividends, including redemption of scrip, $427,523. 
During the same time it has issued scrip to the extent of $481,644, and hasa 
scrip outstanding amounting to $645,890. 

But while Mr. Armstrong has ben building up his companies, fortune has 
smiled upon him personally, and he is credited with having accumulated a for- 
tune that most men would be satisfied with. Well, he has been an indefatiga- 
ble worker for a number of years, and has fairly earned the success that has 
attended his efforts But he will always be a worker; he could no more stop 
than can a locomotive with its throttle wide open. One singular thing about 
Armstrong is that he makes friends of all who come near him, and even those 
who declare that his underwriting is opposed to theory become his personal 
admirers when they come to know him. 





CORRESPONDENCE. 


NOTES FROM CHICAGO. 


[From Our Own CorRRESPONDENT. | 


The anti-rebate bill which has been before the State legislature for some 
time, was passed just before the session adjourned for the season, and now 
only waits the Governor’s signature to become a law. The bill is very simi- 
lar to that in force in several of the Eastern States, and provides, in case of its 
violation, a penalty of not less than $500, nor more than $1000, one-half the 
amount to go to the county where the offense was committed, and the other 
to the informer. Members of the Chicago Life Underwriters’ Association, 
under whose auspices the bill was introduced, worked hard for its passage and 
are correspondingly happy at the result. It is estimated, however, that when 
the bill goes to the Governor for review, it wili meet considerable opposition, 

The case of the State versus the Northwestern Mutual Fire Insurance Com- 
pany of Michigan came up for trial on the 12th inst. before Judge McConnell. 
The company failed to file a statement of its business as required of foreign 
corporations, thereby incurring a fine of $500. It was to recover this fine 
that suit was brought. The company raised the point that certain local com- 
panies were not required to file statements, and that the plaintiff had failed to 
show that the Northwestern was not one of the privileged class. Judge 
McConnell sustained this point, but gave the plaintiff leave to amend. 

E. S. Walker, general agent for the American Fire of New York, and the 
Granite State of Portsmouth, is busy establishing agencies for the latter 
company. The following are the latest appointments: Henry Warren, 
Columbus, O.; Rowles & Ridley, Chattanooga, Tenn.; W. J. Bales & Co., 
Kansas City, Mo.; A. T. Wood, Milwaukee, Wis.; M. Collins, Son & Co., 
St. Louis, Mo.; C. E. Olmstead, St. Paul, Minn. Since Mr. Walker 
assumed the agency of the latter comparty its business in the West has flour- 
ished like the famous green bay tree. 

On June 9g the underwriters of Detrvit tendered a banquet to David Bever- 
idge, late inspecto: for the Michigan Inspection Bureau. Mr. Beveridge left 
the following day for a trip to Europe. 

George W. Montgomery & Co. secured a goodly portion of the $1,000,000 
line on the plant of the United States Rolling Stock Company of this city. 
‘This line was formerly controlled by the brokerage firm of Satterly, Bostwick 
& Martin of New York, whose recent failure-caused a loss of premiums on the 
entire line paid by the Roller Company. 

Bierce & Sage of Detroit, Mich., have been appointed agents at that city 
for the Jersey City Fire and Mechanics of Philadelphia. 


The Armenia of Pittsburgh has entered Minnesota, which territory will be 
under the control of Pellet & Hunter, this city. 

Thomas S, Cunningham is now happily domiciled in his new quarters at 
When his plans for decorations, etc., are carried out, 


196 La Salle street. 
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Mr. Cunningham will have by long odds the finest quarters of any local agency 
on the street. 

Collins, Green & Co. have been appointed general agents for the Central 
and Western States of the Fidelity Fire Insurance Company of Huron, South 
Dakota. 

Thomas G. Grier, a well known electrical engineer, has been appointed 
electrical expert by the Chicago Board of Fire Underwriters. 

David Weil, an insurance solicitor at Milwaukee, Wis., was fined $50 for 
doing business without a license, as required by law. 

There is trouble in the camp of the American Legion of Honor at Milwau- 
kee. The members claim that they have been unnecessarily assessed, 
$696,000 having been raised during the five months of the present year. An 
investigation will probably follow. 

The Buda Foundry and Manufacturing Company of Harvey, IIl., have 
equipped their plant with a large size stationary chemical engine, manufac- 
tured by the Fire Extinguisher Manufacturing Company. G, A. W. 

CuHIcaGco, ILL., June 13. 





NEW ORLEANS MATTERS. 
[From Our OWN CORRESPONDENT. | 

A meeting of the stockholders of the Shreveport Fire Insurance Company 
of Shreveport, La., has been called for the purpose of considering the ques- 
tion of dissolving the company. Secretary Taber says that the company is 
perfectly solvent and will be able to return to its stockholders every dollar 
paid in on their stock and a profit besides, The only reason for recommend- 
ing a dissolution is that the company has not received that amount of patron- 
age from its home people and stockholders which its projectors expected for 
it. The Shreveport Fire was organized in 1888, and its statement to our 
Insurance Department shows premium receipts for 1890 to have been $16,533. 
Its authorized capital was $200,000, and among its assets figure stock notes 
$175,000. 

In the United States Circuit Court yesterday the suit of Mrs. Bettie M. 
Butler, whose husband, A. H. Butler, committed suicide, against the Mutual 
Life Insurance Company of New York, for $5000 with legal interest from 
July 31, 1890 has been decided in favor of the plaintiff and against the 
defendant, the insurance company. In answer to the complaint the company 
set up that it was not liable because the application upon which policy was 
based contained an agreement aid warranty in the following words: ‘*And I also 
warrant and agree that I will not die by my own voluntary act during the said 
period of two years, as appears by the said application hereto annexed, as part 
hereof.” The defendant maintained that the period of two years referred to 
is the period of two years next following the date of the policy sued on, and 
that within said period Andes H. Butler, whose life was insured, did die by 
his own voluntary act. After consuming nearly an hour hearing the testimony 
the case was submitted to the jury, which returned a verdict in favor of 
plaintiff and against the insurance company for $5000. 

A movement is on foot to organize the Insurance Clerks Association. New 
Orleans has a large number of gentlemen that could, no doubt, make such an 
organization a success. 

The Supreme Court of the United States has decided the case of the 
Hibernia Insurance Company of this city vs. the Insurance Company of 
North America in favor of the latter ; the amount involved will be something 
like $35,000. 

NEW ORLEANS, June 12. 


LOuISIANA, 





NOTES FROM MINNESOTA. 


[From OuR Own CoRRESPONDENT. | 

The insurance men and the firemen were kept hustling in Minneapolis dur- 
ing the month of May to keep track of the fires and fire losses. The record 
was broken to smithereens as regards number of fires, and the aggregate of the 
losses has not often been so great. There lacked but four of being one hun- 
dred alarms. ‘The most fiery month on record is July, 1890, when there were 
seventy-one alarms. ‘The losses aggregated about $350,000, of which $250,000 
js the loss on the Day lumber yard blaze. 

The second big item in the list is the Nelson paper mill fire. 
veteran brick building on the east bank of the river. The machinery was the 
most valuable part of it. The damage is estimated at $50,000, against which 
there was $20,000 insurance. The fire started in the engine room in some 
mysterious way. The building was but little injured and the mill will be 


The mill is a 
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repaired at once. The insurance losses, both on this and on the lumber yard 
fire, were adjusted without serious trouble. 

The local authorities and the insurance men have both been considerably 
stirred up by what appeared to be incendiarism in connection with one or two 
fires in the business center. No arrests have been made yet. 

The Little Falls (Minn.) roller flour mill was swept out of existence June 2 
by fire; nothing whatever was left but a heap of debris. The firemen did 
well to prevent the destruction of neighboring property. The origin of the 
fire is a mystery. Loss, $65,000; insurance, $47,500, scattered among 
twenty-two companies. It was a 500-barrel mill. 

Quite an interesting bit of news is the consolidation of the Minnesota Fire 
Association and the Millers and Manufacturers Mutual Fire Insurance Co. 
These are the companies so successfully operated by C. B. Shove. The busi- 
ness has been maintained in good shape in spite of the strain to whica every 
mutual company in the West has been subject. The twocompanies have been 
practically one, the officers and management being the same. The new com- 
pany will be known as the Millers and Manufacturers Insurance Co. ‘The 
total assets will be $421,601. The liabilities are only $71,364. 

The Farmers Alliance Fire Insurance Co. of Austin, Minn., has been 
incorporated, It propeses to insure farm property on the mutual plan. The 
directors are: J. J. Furlong, J. D. Sheedy, James Keenan, Austin ; T. Foley, 
Aitken ; D. Casey, Orki!and. A. Hoidale, Dawson ; Math. Nachbar, Jackson ; 
J. J. Furlong, president ; T. Foley, vice-president ; J. D. Sheedy, secretary ; 
Math. Nachbar, treasurer. 

The Committee on Ways and Means of the Minneapolis City Council took 
another turn this week at the Fidelity Insurance Go.’s plan to insure the cit¥ 
to the extent of $100,000 against losses through the payment on account of in- 
juries to men employed on sewers and water mains. There was strong oppo- 
sition by the City Attorney and others. but the committee concluded to 
recommend it, P. P. P. 

MINNEAPOLIS, June 13. 





NOTES EN ROUTE. 


[From Our Own CORRESPONDENT. | 


Platt, Platt & Co., brokers, 222 Superior street, Cleveland, O., Whose card 
appears elsewhere in this issue, have been in business since 1879, and do a 
general business in any and all sections of the country. The personnel of the 
firm is well and favorably known in fire insurance circles, and the firm is in 
good standing at home and abroad. Correspondence is solicited. | 

In an interview with W. Neracher, of the Neracher Automatic Sprinkler 
Company, that gentleman informed me that the proposed sprinkler combine 
was not likely to be effected just now, in his opinion, though the Neracher 
Company was a strong advocate of the combine. Mr. Neracher says that the 
opinion advanced by some journals that the combine would tend -to increase 
prices was erroneous, as the opposite would be the result of a combination of 
interests of the leading manufacturers, He further recited that better instal- 
lations, inspections and maintenance would follow a consolidation, and thought 
that the sprinkler business would ultimately, at least, be done by one com- 
pany composed of the brains, capital and merit of the now leading manufac- 
turers. The Neracher Company is certainly getting a large share of the busi- 
ness at present. Contracts from all sections of the country are coming in at 
the Warren works daily, and the plant, with its large force of workmen, is 
being taxed to its fullest capacity to meet the increasing business. The Ne- 
racher sprinkler is simple in construction, reliable and a favorite with under- 
writers and the assured, 

S. S. Saffold, general agent of the Provident Life and Trust Company for 
Ohio, and until recently with headquarters at Columbus, has opened another 
office in the Arcade building, Cleveland. and will in future divide his time be- 
tween the two cities. Mr, Saffold has a competent agency corps in both 
offices, and is meeting with much success in the Forest City already. 

The Cleveland Hardware Company’s works burned June 6 was insured as 
follows: New York Bowery $2000, Pacific $2000, Merchants $2000, North 
British and Mercantile $5000, Cooper $2000, New Hampshire $2000, Cale- 
donian $2000, California $2000, American Central $2000, Concordia $2000, 
Cincinnati Underwriters $2000, Peoples of New Hampshire $2000, Milwau- 
kee Mechanics $2500, American of Newark $2500, Citizens of Pittsburgh 
$1500, Ohio $1000, Lancashire $5000, German of Peoria $1000, Girard $1000, 
Merchants $3000, Newark $2000, Germania of New York $2000, Northern 
$1500, Union of California $1500, New York Underwriters $2000, London 
and Lancashire $2000, Sun Fire Office $5000, Rochester German $2000, 
Franklin of Philadelphia $2000, Niagara $4500, Fire Association $3000, 
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Traders $3000, National of New York $3000, German of Freeport $3000, 
Firemans Fund $3000, Reliance $2000, Greenwich $3000, Farragut $2000, 
County of Philadelphia $2000, Liverpool and London and Globe $3000, 
Guardian $3000, Continental $3000, Spring Garden $3000, Hartford $3000, 
North British and Mercantile $2000; total, $109,000; estimated loss, 75 per 
cent, 

The Reserve Insurance Company of Cleveland will remove its offices to 
Painesville, O., so says a report in that city. 

J. M. Crane, general agent of the Pacific Mutual Life for Ohio and West 
Virginia, with headquarters at Cleveland, O., has associated with him Geo. 
F. Miller, who has been connected with Mr. Crane’s department for three 
years and more. The firm is styled Crane & Miller. This department of the 
Pacific Mutual is to be materially increased very shortly. The States of 
Maryland, Virginia and the District of Columbia will be added, making prob- 
ably the largest department of the company east of the Rockies. Crane & 
Miller will spare neither labor nor expense to make their new territory as 
prosperous and profitable to the company as that d5ver which they now have 
supervision, and can offer top contracts to good agents at Baltimore, Wash- 
ington, Cincinnati, and at other inviting points in their field. The Pacific 
Mutual is now meeting with much success in the East. The business in Mr. 
Crane’s territory for the first five months of 1891 is largely in excess of that 
of the corresponding period of last year, and with the increased push and vigor 
which will be infused into the enlarged territory it is safe to predict a most 
satisfactory year for the company in the East. The Pacific Mutual is making 
its ten, fifteen and twenty payment life policies even more attractive than in 
the past, by endorsing the cash and paid-up values thereon; in other words, 
giviag a guaranteed mortuary dividend. T. &. PB. 

CLEVELAND, O., June 6, 





COMMUNICATIONS. 


GENERAL ws. LOCAL AGENTS IN TEXAS. 
[To THe Epiror or THE SPECTATOR. ] 


I note with interest the communication with accompanying statistics from 
your Chicago correspondent in last issue. We are just now being ushered into 
a similar state of things as are complained of as resulting tzom the Western 
Union. We have a full-fledged combination under the name of the Texas 
Insurance Club, similar to the Sunflower of Kansas, and the Western Union. 
‘The State hasan anti-compact law which forbids any such organization openly, 
and hence, the whi, ping of the devil around the bush. All, or nearly all, of 
the larger companies are demanding that the agents shall only receive a fif- 
teen per cent flat commission on all business, under the penalty of being 
dropped by such companies if refusal is met. Under this plan the general 
agents hope to drive out active new competition which is coming into the 
State. This is gotten up wholly by the general agents, who get a commission 
themselves ; the companies represented directly, having nothing to do with it 
primarily. The fact is, the home office idea is becoming very popular, and 
such companies as the Hartford and the London and Liverpool and Globe are 
cleaning up things down here, and, of course, it irritates the lordly general 
agent who once dominated the business of the State. It looks very small in 
the eyes of the average local to see the companies taking this method of rid- 
ding themselves of competition ; working the locals as tools to accomplish 
that which they are not willing to do directly. The local is not affected at 
all, as he has no connection with any of the new companies, only represent- 
ing the fifteen-per-cent-idea-companies, but it is his opinion that the com- 
panies will regret this move. The companies can remove an agent, but they 
can’t get the renewals if they do, as the most of men look at the agent, and 
not the company, particularly in the rural districts. It strikes the local also 
that the general agent is the fifth wheel of the wagon. Ile gets a commis- 
sion that should, by just rights, go to the man who works up the business. 
The Iartford works with us from the home office and is outstripping the 
others, simply because the agent prefers this system. She is making money 
without the German-American. Now, why not such companies allow their 
agents twenty per cent commissions, and in this way increase their business, 
instead of going into a combination to decrease it? If a small new company 
can afford twenty per cent and make money out of a little business, why not 
a strong company offer the agent ‘‘ extra inducements, and in this way cap 
ture every desirable risk. If a wholesale house desires a certain business ani 
a certain man only can get it, they do not quibble about the salary. What 
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they want is the business, and the price is not considered when they are 
employing the right man. I am of the opinion that more strong companies 
will enter Texas now, if this thing lasts long. and before two years the West- 
ern Union experience will be duplicated in Texas. The local agents of 
Texas will meet in Waco on June 15 to discuss the situation. It may be that 
the companies will object to their meeting at all to discuss their grievances. 
The trend of things is in that direction now. Many agents stand ready to 
surrender every fifteen per cent company if they can’t continue as heretofore, 
preferring to be right, than an insurance agent. I am sorry, and while I am 
not at all affected, and my business will continue as heretofore, I can’t help 
but apprehend the breakers ahead of the companies. LOCAL, 

NACOGDOCHES, June 8. 

At a meeting of the Houston Local Board of Underwriters, held June 2, 
1891, the following resolutions were passed : 


Whereas, A certain agreement has been presented to some of the members 
of this board for their signatures, which in effect, if signed, binds them to 
represent companies that only pay fifteen per cent commissions ; therefore 
be it 

Res rived, That the question of commissions should be settled among the 
companies themselves, That we earnestly protest against any measures being 
adopted to force local agents into a controversy, with which they cannot 
properly have anything to do, and more particularly to the iron-clad oath or 
agreement proposed. 

Resolved, That, as contracting parties, the individual right of any member 
of this board to consider and act upon any business proposition that may be 
presented, and to treat with any company in its individual capacity, cannot 
be questioned. That the proposed agreement abridges this privilege ; repu- 
diates the idea of independent action and the business integrity of our mem- 
bers; and for these, and many other reasons, we do hereby enter our 
protest against it, and express our profound dissatisfaction with the same. 

Resolved, Yhat as many of the members of this board who may sign said 
agreement shall do so as under protest, and in the light of a hearty endorse- 
ment of these resolutions. 

Resolved, That these resolutions be printed, and that a copy be sent to 
each company doing business in this city. 

B. F. Weems. 

Kaphael Bros. 

Porter, Poliard & Ruby. 
O. L. Cochran. 

Nathan H. Worley. 

Houston, TEX. June 3. 


A. K. Taylor, 

Of the firm of Childress & Taylor. 
A. L. Steele & Co. 
Lubbock & Ziegler. 
Geo. F. Pattillo. 





THE COMMISSIONS QUESTION IN TEXAS. 


[To THE EpITOR OF THE SPECTATOR, ] 


I presume that the self-appointed guardians of the rights and liberties of the 
local agent in this great State of Texas have kept you fully advised of the 
tyrannical measures recently adopted by the leading agency companies in this 
State, and have furnished for your files copies of various circulars sent out by 
the self-sacrificing locals in various parts of the State, together with the 
resolutions of certain local boards which have felt it incumbent upon them- 
selves to enter their protest, while still not having nerve enough to refuse to 
comply with the tyrannous demands of the ‘‘ soulless corporations” which 
they represent with so much profit to themselves and so little to the aforesaid 
corporations. 

If, in addition to the information which you have doubtless thus received, 
you coud have the privilege, which has been accorded me, of looking over the 
files of correspondence of a leading agency company in this State, [and that 
company not represented by general agents,] you would be better prepared to 
understand the absurdities of the hue and cry now being raised over a simple 
azreement sent out by many companies to their Texas representatives. 

If 1 should attempt to point out all of the foolish statements and false con 
clusions set afloat, I fear I should exhaust the entire space of your paper. I 
will, therefore, call your attention only to a few of the objections made. 

First, and apparently foremost, it is charged that the rights and liberties of 
the locals are being taken from them. In defense of these liberties, the 
agents are asked to gird on their armor, draw their swords, nail their colors 
to the mast, and fight for their liberties. The drums beat, the flags wave, the 
eagles scream, but all the more, so far as I know, the local agents of Texas 
generally go right along signing the obnoxious agreements. 

It has been my privilege to see the circulars sent out by several of the 
largest companies in the State, and I shall take the liberty of quoting from 
some of them, and beg pardon of the offices named for doing so without their 
knowledge or consent. The Liverpool and London aid Globe says to its agents: 


** Of course you are free to do as you choose in this matter, and we will not 
put any constraint upon you.” 
The ‘‘Old Hartford,” which is pointed out by the locals who hate general 
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agents, as a glorious example of what a company can accomplish without the 
aid of these lordly gentlemen, says in its circular: ‘*‘ We have no desire to 
dictate to our agents, nor do we intend so todo. It is your right to accept 
from any company such commission as the company is willing to pay and you 
We shall not, therefore, be offended if you decline to sign 
the enclosed agreement. It is your right so to do, and we shall find no fault 
with you if you refuse.” And the circular closes with this statement: 
‘‘Assuring you of our continued good will, whether you sigr. the enclosed 
agreement or decline so to do, we remain, etc.” 

The manager of the Insurance Company of North America says: ‘‘If, in 
the exercise of your perfect right, and what you may believe to be to your 
interest, you should decline to sign, please advise us without delay.”” And the 
circular letter closes in this way: ‘‘ Whatever may be your conclusion in the 
premises, we beg to assure you of our high esteem, and with best wishes, etc.” 

I might continue quotations, similar to the above, from others, but it would 


choose to accept. 


simply waste your time. 

It would seem from these extracts that the managers of the companies 
named appreciate the rights of their agents, and are willing to concede them, 
While doing this, however, it is evident that they feel that they have some 
rights, and that they are right in exercising them. Suppose the Liverpool and 
London and Globe should decide to do its business in this country on the 
English plan, permitting its representative to write for no other company. Is 
there a local agent in this great State of Texas that would deny the right of 
the company soto do? If the same company, and others with it, decide that 
its interests can be best served by agents receiving no higher compensation for 
the same services from others, have they not a clear right so to do? 

It must not be forgotten that most of the agencies established by the leading 
companies in Texas were placed during the life of the Texas Tariff Associa- 
tion, when it was the distinct understanding that fifteen per cent only should 
be paid by any company to any agent anywhere in the State. The State 
Association was disrupted by the anti-compact legislation, and no organization 
now exists in this State which can exercise any control over the subject. Is 
it, then, unreasonable that the companies should ask their representatives to 
give them sixty days’ notice of their intention to accept a higher commission 
from some companies than that paid by those already in the agency ? 

And here comes the second bugaboo, as brought out by the agents’ corre- 
spondence. This plain, simple agreement, which does not touch one agent 
in ten in the State, is called a pledge, an ironclad agreement, a document 
surrendering the rights of the agents. All seem to overlook the closing 
line of the agreement, which distinctly states that any signer has the right to 
withdraw by giving sixty days’ notice. If the agreement is ironclad, it is 
certainly very thinly plated. 

The next strenuous objection made, and a point on which great stress is 
laid, is that this is not a movement on the part of the home offices of the 
companies, but some device invented by the general agents, a class against 
which the local agents’ friend in Texas seems to have an especial spite. This 
seems to me too alsurd for serious consideration. It is well known to the 
local agents generally in this State, as to all underwriters, that the most 
strenuous advocates of a maximum commission of fifteen per cent are the 
leading agency companies in Texas. We might name among them the 
Liverpool and London and Globe, the Aitna, the Home of New York, the 
Hartford. the Insurance Company of North America, and thirty or forty 
more without general agents in Texas, all of whom have consistently and 
persistently advocated a maximum commission of fifteen per cent. 

These companies do not try to conceal their opinions. The Hartford's 
circular says, in its beginning: 

The Hartford Fire Insurance Company has, as you know, been a con- 
sistent and persistent advocate of a maximum commission of fifteen per cent. 
We adhere to this position for several reasons: First, we believe it is as much 
as any company, doing a general business, can afford to pay; second, we 
believe if we could afford to pay more, we should, in justice to the property- 
owners, reduce rates rather than advance commissions ; lastly, we most fully 
believe that a commission of fifteen per cent is better for our agents than any 
higher commission. 

The company then gives its reasons for its belief. The Liverpool and 
London and Globe follows a similar line of argument, and many other com- 
panies, whose circulars I have had the pleasure of reading. 

One letter, addressed to the company to which I am indebted for a glance 
at much interesting correspondence on this subject, says: ‘‘ If small and new 
companies can afford to pay twenty per cent commission, why cannot the 
great * * * do the same, and so gobble all the desirable business in the 
State?” The writer evidently overlooks the fact that some companies are 
actuated by principle in their dealings with the public, and believe most 
emphatically that the public have rights which the companies should and are 
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bound to respect. He fails to comprehend the fact that if companies can 
afford to pay these excessive commissions rates are too high, and should be 
reduced. He also overlooks the important fact that, under such circum- 
stances, rates would be reduced, but that commission reductions would not 
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follow. 

Did the Houston Board of Underwriters favor you with a copy of their 
resolutions? I regret that I have not one to enclose you, but I cannot think 
of parting with the single copy in my possession, as I look upon it as unique. 
After a Whereas, the first resolution asserts that the ** question of commission 
should be settled among the companies themselves.” I gather from conversa- 
tion with company managers that they thought they were taking some very 
positive steps towards the settlement of this very vexed question, so far as 
their own agencies are concerned. Beyond that none of the managers seem 
to think that they can or should be expected to go. 

The second resolution recites that, as contracting parties, the individual 
right of any member of the Board to consider and act upon any business 
proposition that may be presented, and to treat with any company in its 
individual capacity, cannot be questioned. This, we suppose, means that if 
the representative of one of the leading companies chooses to make a bargain 
with the Sharpem of Wayback to transfer all the business from the books of 
the aforesaid old stager to the books of the interloper, in consideration of an 
increase of commission, the old stager must quietly subside and do and say 
nothing. 

I conclude that the members of the local board, when they sign a note 
agreeing to pay a definite sum of money at the expiration of sixty days, feel 
that they have signed away some of their inalienable rights and privileges. If 
this is their view, we do not wonder that they protest against the present 
action of the leading companies. I am pleased to note, however, that the 
third resolution permits the members of the board to sign the obnoxious agree- 
ments under protest. This seems to me a bit of worldly wisdom on their part 
which should be commended. As, however, the agents are all free to sign 
the agreement, or to refuse, and as none of the companies propose to coerce 
them in any way, I confess that I fail to see just the point of the resolution. 

The most interesting and unique circular yet to hand comes from Austin, 
I have not the pleasure of the gentleman’s personal acquaintance, nor do I 
know the companies which he represents, I should expect, however, that he 
has the Alamo, and possibly some others. With the air of a walking delegate, 
he says : 

But in this free American country of ours, by what right, and on what 
grounds, do they, the companies, pretend to fix a set price upon our labor, 
and after endeavoring to prevent others from purchasing from us at more than 
a set price, go further by requiring us to assist them in agre ing not to accept 
more from others for our labor than they are willing to give ? 

What utter nonsense this is, in view of the quotations made from circulars 
sent out by the companies on this subject! is not all business done by agree- 
ment? What would be the success of a company that should start out to 
establish agencies upon a five per cent commission basis? The company 
would fail to accomplish its purpose, simply because no one would agree to 
accept the terms. No agency can be established anywhere except by agree- 
ment between principal and the proposed agent. Why, then, should a simple 
_ agreement, which does no injustice to anyone, be counted so obnoxious ? 

While my personal bread and butter in no way depend upon the ultimate 
issue of this question, I do, as an underwriter, with possibly philosophic 
tendencies, feel a great interest in the subject, and confess to amazement at 
the position taken by many bright men in our great State. I feel confident 
that after the meeting at Waco of the local agents, very few of the representa- 
tives of leading companies in Texas will withhold their signatures to the com- 
mission agreement. They certainly will not if they reason together, as asked 
to do by A. B. McLavy, in a postal card sent out to his fellow agents in Texas. 

DALLAS, June 15. ‘* OBSERVER.” 





—A city physician recently received the following communication from a 
rural practitioner, which shows the perils by which the country patient is 
sometimes environed : ‘* Dear dock I hav a pashunt whos phisicol sines shoes 
that the windpipe has ulcerated of, and his lung hav drop intoo his stumick. 
he is unabel to swoller and I feer his stumick tube is gon. I hav giv him 
evry thing without efeckt. hus father is welthy, Onerable and influenshial. 
he is an active member off the M. E. Chirsch and god nose I dont want to 
loose hym. what shal I due, ans, buy returne male. yours in neede.” — Zhe 
Weekly Statement. 
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INDUSTRIAL ASSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything ot 
nterest in connection with industrial assurance. ] 

—C. C. Coe is with the Covenant Mutual at St. Joseph, Mo. 

—The Prudential has appointed G. W. Andrews as superintendent at Oil 
City. 

—E. H. Gardner resigned as assistant superintendent for the Metropolitan 
at Camden. 

—J. C. Rigby, assistant superintendent for the Metropolitan at Paterson, 
has resigned. 

—The Prudential promoted Agent L. Dilger of New York No, 4 to assistant 
superintendent. 

—Harold White is the superintendent of the New York No. 2 district of 
the United States. 

—The Metropolitan promoted Assistant G. W. Miller of Buffalo to super- 
intendent at Elmira. 

—P. C. Broadbeck of Allentown has resigned his assistancy with the 
Prudential at that place. 

—C. Moreau was lately promoted by the Metropolitan to assistant superin- 
tendent at Philadelphia. 

—W. H. Baldwin has been advanced by the Prudential to assistant superin- 
tendent at Muncie, Ind. 

—The Sun Life have opened up at Chattanooga, Tenn., with J. W. Salls 
in charge as superintendent. 

—The Life Insurance Company of Virginia transferred W. J. Randle to 
Evansville as superintendent. 

—C. Strickland has been appointed assistant superintendent for the 
Prudential at St. Joseph, Mo. 

—C, Stansfield, superintendent at Minneapolis for the Metropolitan, has 
been transferred to Portland, Maine. 

—Arthur Jeanes, superintendent at Portland, Maine, for the Metropolitan 
has been transferred to Brockton, Mass, 

me Beyer has been appointed assistant superintendent for the 
Prudential in the Newark No. 4 district. 

—We understand Adolph Weiss of the Metropolitan's force at Cleveland 
has resigned and returned to Newark, N, J. 

—F. P. Gillespie, late an inspector for the Prudential, has been placed as 
assistant superintendent at Brooklyn No. 2 district. 

—W. H. Booth has been appointed assistant superintendent for the 
Prudential at Baltimore under Superintendent Riley. 

—A new company has been organized at Washington, D. C., under the 
title of the Washington Industrial of Washington, 1). C, 

—Chauncey Vibbard, one of the officers of the New York Safety Fund, 
which did an industrial business died recently at Macon, Ga. 

—J. A. Pennington of Cramer Hill, late an agent for the Metropolitan 
was recently committed to the Camden jail for embezzling $28.41. 

—H. Schubert, superintendent for the Prudential at Oil City, Pa., has 
been transferred in like capacity to Scranton, succeeding J. If. Hyde. 

—An enterprising jeweler at Newark, N. J., has manufactured souvenir 
spoons on which are engraved pictures of the new Prudential building. 


—The Western and Southern has made a change in their Louisville 
superintendency, replacing Alexander Adams by A. Goldthorpe, who was for 
a long time in the service of the Metropolitan. 

—Messrs. W. L. Evans and R. B. Holland, agents of the National 
Industrial Insurance Co. of the District of Columbia, have been appointed 
to represent their company as assistant superintendents, to take effect 
June 15. 

—The Provident Life of Wheeling has recently opened np Huatingdon, 
W. Va., and will shortly establish superintendencies at Clarksburg and 
Grafton, same State. The Provident talks of engaging in the ordinary busi- 
ness, too, a little later. 

—The Insurance Commissioner of Massachusetts again calls attention to 
the small type used in the printing of the industrial policies for clauses and 
conditions of vital importance. We know the companies conduct their busi- 
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ness with fairness, and there would be no hardship entailed if they took the 
hint and issued policies printed in good large type, so that those who run can 
read, 

—Minneapolis has now another superintendent for the Metropolitan busi- 
ness, Assistant Superintendent D. C. Dorney having been promoted and sent 
to that field. This is a good field for industrial insurance, and ought to be 
more productive than it has been. 

—The United States Industrial Insurance Company of Newark has opened 
district offices within a few weeks in the followin, cities of Pennsylvania: 
Allentown, Pottsville, Norristown and Easton, In four States in which the 
company is now operating business is reported good. 








NEWS OF THE WEEK. 


The New York Life Defalcation. 


THE New York Times created a genuine sensation last week by printing ex- 
clusively an account of the embezzlement of a large sum of money from the 
New York Life Insurance Company and the flight of the defaulter. The 
embezzlement came through the firm of Sanchez & Merzbacher, who had the 
exclusive management of the South American and West Indian business of 
the company. After the first publication in The Times, all the papers gave 
much space to the matter, working it up in true sensational style. A sum- 
mary of the various accounts gives the following facts: Julio Merzbacher of 
the firm of Sanchez & Merzbacher, during the absence of his partner in South 
America, lost in Wall street speculations about $370,000 belonging to the 
New York Life. 

Six months ago the theft was discovered by Merzbacher’s partner. Merz- 
bacher had an office in the company’s building at 346 Broadway for nearly 
two years. While he was here his partner was working up business in the 
Spanish-American district. The money sent by the Spanish-American agency 
to the headquarters in this city passed through Merzbacher’s hands. He 
speculated in Wall street, and lost all his own money as well as the amount of 
the defalcation in the panic of last year and some funds belonging to his 
partner. 

Last December Mr. Sanchez came home after along trip through South 
America. On comparing his books with those of Merzbacher, he discovered 
the shortage. When Sanchez accused his partner of the defalcation, Merz- 
bacher pleaded guilty, but said that by continuing his speculations he would 
be able to meet the discrepancy in a short time. Mr. Sanchez declined tc 
assent to that way of squaring things. A few days before Christmas Merz- 
bacher told his friends that he was about to start for Europe on business. He 
went away, and nothing has been heard of him since. For two years he had 
been boarding at the house of Miss Sutherland, 34 West Twenty-fifth street. 
A circular was sent to the South American patrons of the company saying that 
Merzbacher had retired because of ill health. 

Vice-President Archibald H. Welch of the New York Life Insurance Com- 
pany told a reporter the company will not lose anything by Merzbacher’s de- 
falcation. 

‘*The amount of the defalcation,” said he, ‘‘ we have discovered to be 
exactly $370,000. Some people may think it very queer that such a sum 
could be taken without discovery by us. You see it takes a very long time 
for the proceeds of the South American business to be sent to us. Otten 
several months elapse before the money reaches New York. The business of 
the South American agency is between $2,000,000 and $3,000,000 a year. 
In so large asum the delay in the arrival of $370,000 would not attract 
special notice. Mr. Sanchez is responsible to us for what Mr. Merzbacher 
has taken, We have the greatest confidence in Mr. Sanchez and will insti- 
tute no legal proceedings against him. Six months ago the agency owed 
$370,000 to us, but now the indebtedness has been reduced to $315,000. The 
agency is entitled to commissions on policies that have been renewed. These 
commissions, instead of being turned over to the agency, will in the future 
be retained by the company until the amount of the defalcation has been paid. 
I think that in two yearsand a half we will have been completely reimbursed. 
We knew that Mr. Merzbacher was a defaulter before he left this city, but 
we took no steps to prevent his departure. He was a defaulter to his firm.” 

Merzbacher had been in the employ of the New York Life Insurance Com- 
He and Sanchez were clerks of Col. A. G. Dickinson, 


pany fifteen years. 
Five years ago 


who was the first South American agent of the company, 
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when he gave up the agency, the two clerks formed a partnership and succeeded 
him. Merzbacher was well liked by the officials of the company. ‘‘ He was 
a superlatively popular man,” was the way one of them characterized him. 

Mr. Sanchez started for Barcelona last month on business for the company. 
It was said that besides the $370,000 of agency money, Merzbacher had ap- 
propriated some of his partner’s personal funds. The absence of Mr. 
Sanchez prevents the verification of this statement. 

Merzbacher was well known at the Hoffman House. 
of striking appearance, dressed well, had a gray beard, a little bit of 
which was jet Black, and in the summer wore a costly Panama hat. He 
was a stanch ‘‘first-nighter” and an amiable companion. He numbered 
among his stanchest friends in the Hoffman House set Commissioner 
Jacob Hess, John Scannell, Edward S. Stokes, ex-Commissioner Stephen B. 
French, and a number of men interested in the management of railroads, 
some of whom have to do with the affairs of the trunk lines leading out of 
New York, There was also a contingent of members of the New York 
Club who were closely associated with Merzbacher. These New York 
club men and some of the Hoffman House contingent occasionally play 
poker, and the stakes are not meagre. The great night with them is Satur- 
day night, and Merzbacher and his friends, especially those from the New 
York Club, had many lively sittings. Merzbacher cut no great figure as a 
poker player alongside of the experts who sat around the board with him. 
It was not an extraordinary occasion when an individual player dropped 
from $2000 to $3000 at a sitting, and Merzbacher was many times a loser. 
But everybody around the hotels and in the New York Club liked him. He 
gave royal dinners to those who sat with him around the poker table, and 
he included at these times certain other poker players whom he met at Phil. 
Milligan’s. Not that the heavy games were played in Milligan’s, but late at 
night Merzbacher liked to drop in there and toss off a bottle or two. He be 
came so well known for his fine dinners that certain municipal officials ac- 
cepted his invitations. 

Certain broken-down stock brokers were constantly associated with Merz- 
bacher on these occasions. Several of these stock brokers have been com- 
pelled to sell their seats in the New York Stock Exchange the last year. 
Merzbacher took pity on them and invited them to his dinners, and invari- 
ably the evening closed with a poker game. The brokers were better players 
than their host, and one or two of them are’ now swelling around in victorias 
and leading lives of ease. There are also women in Captain Reilly's precinct 
who lament Merzbacher’s departure. 


He was a man 





The New York Life Asks for an Official Investigation. 
[To THe Epiror oF THE SPECTATOR, } 


At a meeting of the finance committee of the New York Life Insurance 
Company, held to-day, a resolution was adopted inviting the Superintendent 
of Insurance to make an examination of the affairs of the company, and the 
officers of the company have communicated this resolution to the Superintend- 
ent of Insurance. 

A cablegram from President Beers received to-day approves this course, 

A. H. WELCH, Second Vice-President. 

New York, Tuesday, June 16, 1891. 





The Insurance Press. 


Thomas S. Chard, manager of the central department of the Firemens 
Fund of California, issues a little paper called The Golden Gate, in the in- 
terests of his company. In its latest issue Mr. Chard passes in review the 
insurance journals, and shows a critical appreciation of each. He says: 


Since the writer of this first engaged in the insurance business, insurance 
journalism has taken on a value and dignity marking a distinct advance over 
its early status. There used to be in the sixties three or four well -conducte« 
insurance papers, but there was also a sprinkling of others that were a disgrace 
to journalism, being conducted, not for any legitimate purpose, but with the 
intent to traduce those who could not be blackmailed. There is hardly a 
trace of this unworthy spirit now existing. The many insurance papers which 
come to our desk are edited in the sanctum rather than in the counting room, 
and give a fairly intelligent and dispassionate review of currentevents. These 
periodicals render themselves increasingly valuable by adopting for treatment 
special lines, hence in order to be well informed as to the insurance movement 
of the day, one should subscribe for at least a half dozen insurance periodi- 
cals. We take up for brief remark a few of these papers which happen at this 
writing to be lying on our table. 
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Here is what he says of THE SPECTATOR and one or two of its publications : 


THE SPECTATOR is one of the old reliables. We are always glad to see its 
custard colored cover | eeping out from our packages of daily mail. THE 
SPECTATOR has a number of correspondents located in various important busi- 
ness centres, and the paper manages easily to keep abreast of the times. We 
find in THE SPECTATOR as a specialty, insurance stock quotations, with dates 
of last dividends, price of latest sales, book value of stocks, etc., information 
of value to investors in the stock of insurance companies. THE SPECTATOR 
has laid the insurance fraternity under great obligation by the publication of 
its annual YEAR Book, the most complete and satisfactory exposition we have 
of current insurance history. Any person desiring to establish an insurance 
library, should buy an INSURANCE YEAR BOOK as his first contribution. THE 
SrECTATOR’S Pocket Index is especially commendable, and with good sense 
bases its company loss ratio upon losses incurred. We hope THE SPECTATOR 
will stick to that plan and also continue to carry out the fractions in stating 
loss and expense ratios. 





National Association of Mutual Underwriters. 
[SrectaL Disparcu To THE SpEcTAToR.] 

About one hundred members of the National Association of Mutual Life 
and Accident Underwriters were present at the opening of the sixteenth con- 
vention at the West Hotel to-day. They were cordially welcomed by the 
mayor and deputy State commissioner. 

President Reinmund’s address was a masterly presentation of the growth 
and importance of mutual insurance, and was received enthusiastically. 

The report of the executive committee contained these interesting figures : 
Number of companies reporting fully or in part, 480; new members admitted, 
506,425; new insurance written, $117,410,000; number of members, 2,251,087; 
insurance in force, $5,900,586,000; amount paid by members, $60,720, 184; ex- 
penses of conducting business, $13,724 415; assets invested and otherwise, 
December 31, $30,207,485; total income during 1890, $66,905,384; death 
claims paid during 1890, $46,431,583; total losses paid since organized, $343,- 
519,834. The committee appointed on officers and place of meeting is E. F. 
Phelps, New York; Edward Trevert, Utica, N. Y.; D. D. Fletcher, Hart- 
ford, Conn., B. F. Reinmund, Galesburg; John A. Wi!kins, Indianapolis. 

A resolution of regret at the absence of ex-President Avery was passed. 

In the afternoon H. W. K. Cutter, Chicago, gave his address as president 
of the accident section, and then followed papers and discussions along that 
line. The entire day was spent in the reading and discussion of papers. 

H. C. C. 





MERE MENTION. 


—A new insurance firm at Pittsburgh is styled Dean & Sweitser. 
—Fireworks will be prohibited at Philadelphia on the Fourth of July. 
—The Atlanta agency of C. M. Berry has been consolidated with that of 
. A. Whitner & Co, 

—Geo. D. Morgan, one of the United States trustees of the Sun Fire 
Office, died on Saturday last. 


— 


—The death is announced of Henry B. Anderson, late secretary of the 
Nashville board, at Warrensburg, Mo. 

—Jacob Strauss, who was cashier in Marx & Bensdorf’s agency at Memphis, 
Tenn., is accused of being a defaulter. 

—It is stated that Clarence Angier, the well known life agent of Atlanta, 
Ga., contemplates entering the fire insurance business. 

—-Two hundred and ten thousand dollars have been appropriated for the 
support of the New York Fire Patrol for the next two years. 

—T. J. Braniff and R. P. Cravens, under the firm name of Braniff & 
Cravens, succeed to the business of Braniff Bros, & Cravens, at Salina, Kan. 

—Sixteen St. Paul agents will cease reporting to the compact office unless 
5S. 5, Eaton, who has not reported since January first, is compelled to do so. 

—The Illinois Mutual of Alton and the Chicago Mutual owe the Missouri 
Insurance Department for the two per cent tax on premiums in the State in 
1889. 

—A comprehensive tariff association to cover the Metropolitan district is a 
possible outgrowth of the limited association recently organized at New 
York, 

—Last Saturday the nine representing the Liberty defeated that of the 
London and Lancashire in a game of baseball at Prospect Park, Brooklyn. The 
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score was forty to eleven at the end of the seventh inning when game was 
called. 


—A rule of the Spokane Insurance Union is to the effect that premiums 
shall be due in thirty days and if not paid within sixty days the policy shall be 
canceled, 


—There is considerable dissatisfaction among the Milwaukee policyholders 
of the American Legion of Honor. They demand an investigation of the 
management. 


—The Fidelity of Huron and the Michigan Fire and Marine have with- 
drawn from Arkansas. A number of other companies have not yet complied 
with the new law. 


—In another column will be found an advertisement relating to the Colo- 
rado field, to which we call the attention of progressive companies desiring to 
extend their business in that section. 

—Commissioner G. B. M. Harvey, of New Jersey, has found that he cannot 
give the affairs of his office sufficient attention, and has therefore tendered his 
resignation, which has been accepted. 

—Suit for injunction against the Texas Insurance Club has been begun by 
Attorney-General Culberson, who claims that the organization was formed 
and exists in violation of the anti-trust law of the State. 


—H. F. Atwood, the secretary of the Rochester German, recently delivered 
an able address before a public meeting called by the Rochester Chamber of 
Commerce, in which he strongly advocated Lake Ontario as a source of water 
supply for the city of Rochester. 

—W. S. Hukill, who latterly has been with the Bonsall agency but was for- 
merly in the office of the Merchants and Manufacturers of Cincinnati, has 
been appointed secretary of that company. E. C. Harding, the former secre- 
tary, now manages the Bonsall agency. 

— William A. Moore has been electéd president of the Detroit Fire and 
Marine, succeeding W. A. Butler, deceased. J. J. Clarke, the former secre- 
tary, has been promoted to the vice-presidency, and is succeeded by C, L, 
Andrews. A. H. McDonald is assistant secretary. 

—Pittsburgh underwriters have presented to the Department of Public 
Safety a long document outlining their views on the subject of additions to 
and changes in the fire department of their city. It is an able summary of 
the needs of the city and should command respectful attention. 

—The American Employers Liability has been licensed to transact business 
in Iowa, though the Auditor states that there is no special provision in the 
State law authorizing this class of business. EE. Scribner, the company’s 
resident manager at Chicago, will have charge of Iowa business. 

—Secretary Ritchie of the Commercial Club of Kansas City has started on 
a trip which will include the principal Western cities, for the purpose of com- 
paring the insurance rates charged at various points. The Club has an idea 
that Kansas City rates are too high in comparison with other cities. 


—The Underwriters Association of New York State will be officered as 
follows for the next year: President, Thos E. Gallagher ; first vice-president, 
C. L. Hedge ; second vice-president, J. M. Carothers ; treasurer, L. S$. Mor- 
gan ; executive committee, E. H. Hollister, j. T. Ryan, J. H. Lindsley, 
G. M. Elwood and C, H. Waite. 

—At the recent annual meeting of the Citizens of Cincinnati F. X. Reno 
was elected president and C, F. Runck, secretary. Directors were elected as 
follows: F. X. Reno, George Fisher, John G. Isham, I. M. Simon, A. E. 
Burkhardt, John F. Follett, C. F. Runck, T. Pickering, T. H. Kelley, T. B. 
Collier. George Peck, A. Erkenbrecher, Jacob Scheuer, C. B. Russell and 
J. R. Murdock, 

—At the annual meeting of the New Hampshire Life Underwriters Associ- 
ation the election resulted as follows: President, C. E. Staniel, Concord; 
first vice-president, M. A. Taylor, Nashua; second vice-president, S. B. 
Folsom, Dover; secretary, W. M. Morgan, Manchester; treasurer, J. D. 
Chandler, Nashua ; executive committee, J. J. Dillon, C. L. Malone, G, A. 
McKeller and G. F, Butterfield. 

—The Fidelity Mutual Insurance Company of San Francisco and the Mutual 
Endowment Association of Oakland, Cal., are the first two assessment life 
associations to comply with the new law of that State requiring a deposit of an 
amount equal to the highest policy written. Each association has deposited 
$5000, but as the Oakland Association writes a $10,000 policy it will have to 
deposit another $5000 within a year. . 

—The Kentucky and Tennessee League has disbanded and is succeeded by 
the Kentucky and Tennessee Underwriters Association, The officers of the 
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new organization are as follows : President, John B. B, Castleman; vice-presi- 
dent, H. W. White; secretary and treasurer, C. B. Rogers; executive com- 
mittee, W. H. Wheeler, A. K. Murray, Jas. C. Johnston, jas. A. Thomas, 
C. T. Baird, and ex-officio, J. B. Castleman and H. W. White. 


—The Indiana Association of Life Underwriters has been organized, with 
officers as follows: President, E. S. Folsom ; vice-president, D. F. Swain ; 
secretory, E. M. Goodwin ; treasurer, D. W. Edwards ; executive committee, 
C. S. Warburton, D. B. Shideler and F. B. Davenport. The association 
chose delegates to the National Convention as fojows: C. E. Newlin, E. M. 
Goodwin, D. B. Shideler, C. S. Warburton and Jacob Frankel. 


—A. F. Harvey, actuary of the Missouri Insurance Department, has just 
completed an examination of the Imperial Life of Detroit. He finds that the 
company’s capital is impaired, but that it has a surplus as to policyholders of 
$114,175 according to the Missouri standard. This examination, following 
closely that of Commissioner Raymond of Michigan, which was also favorable 
to the company, should effectually dispose of the numerous charges recently 
circulated by late officers of the company who were removed by the newly 
inaugurated management. 

—The Fidelity and Casualty Company has improved what is called its 
elevator policy, covering the lezal liability of the assured for any and all 
accidents involving fatal or non-fatal injuries, however caused, and for which 
the assured may be held liable. It is so worded that every conceivable 
accident is provided for, whether happening inside or outside of the premises, 
or caused by the elevator, electric or boiler plant, or by the vehicles of the 
assured. It also carries full legal protection in the event of suits for damages, 
all covered under «ne blanket form. 


—Following are latest sales and quotations of fire insurance (unless other- 
wise specified) stocks: At San Francisco (quotations)—California, 110% 
asked; Commercial, 70 tog0; Firemans’ Fund, 158 bid; Home Mutual, 159% 
bid; State Investment, 88 asked; Union, 85 bid. At Toronto (sales)— 
Western, 148; (quotations)—British America, 100 to 102; Western, 1473 to 
148%. At Philadelphia (sales) —Insurance Company of North America, 26% 
and 26%. At Boston (sales)—Boylston Fire and Marine, 6914; Mercantile 
Fire and Maine, 100. At Baltimore (quotations)—Associated Firemens, 
6% bid; Howard, 6 to 6%; Maryland, 4% bid. At New York (sales)— 
Broadway, 141; New York Bowery, 78; New York Mutual, 100; Home, 
148%; Commonwealth, 9014; Germania Life, 171 and 181. At Hartford 
(quotations)—Etna, 265 to 270; Connecticut, 135 bid; Hartford, 330 bid; 
National, 143 bid; Phoenix. 198 to 201; Orient, 98 bid; Hartford Steam 
Boiler, 98 asked; Aitna Life, 215 bid; Connecticut General Life, 126 bid; 
Hartford Life and Annuity, 114 bid; Travelers, 300 asked. At New Orleans 
(sale)—Firemens, 4814; (quotations)—Crescent, 6814 to 73; Firemens, 48 to 
50; Germania, 132 bid; Hibernia, 80 asked; Home, 112 asked; Lafayette, 
76% bid; Merchants Mutual, 59 asked; Mechanics and Traders, 133 to 13744; 
New Orleans Insurance Association, 29% to 31; New Orleans Insurance 
Company, 80 asked; Sun Mutual, 136% asked; Southern, 112 asked; 
Teutonia, 141 bid. At Brooklyn (quotations)—Kings County, 170 asked; 
Lafayette, 82 asked; Nassau, 140 bid; Phenix, 155 bid; Williamsburgh City, 
328 bid. 


AUTOMATIC SPRINKLER NOTES. 


—The large American Sugar Refineries contracts have been awarded to the 
Neracher Sprinkler Company. 


—Walworth sprinklers to the number of nearly 800 will be installed in the cotton 
mills of the Laurel Co., at Laurel, Md. 


—John T. Bailey and Company of Philadelphia, will replace their present 
sprinkler heads with those made by the Neracher Company. 

—The Boston agency for the Grinnell sprinkler, formerly with the Automatic 
Fire Alarm and Extinguisher Co., will hereafter be in charge of the Providence Steam 
and Gas Pipe Co. 

—We mentioned a few days since that the automatic sprinkler was introduced to 
some of our friends in the manufacturing business, and then said beware! We 
now advise our friends in the parishes to beware, as there are several (reported) 
nondescript agents traveling in the parishes to gull and swindle them Noman or 
company can give a sprinkler free of cost for five years or any term without an in- 
tentional swindle. We advise our readers to beware and enquire. Our State de- 
partment will give you all the information required free of cost —New Orleans 
Daily States. 


AGENCY APPOINTMENTS. 
—Clarence W. Reed, special agent for the Peoples of Pittsburgh. 
—Hickok & Bailey, agents for the National of Hartford, at Burlington, Vt. 


—Warren & Farnsworth, agents for the North British and Mercantile, at Memphis, 
Tenn 


—T. Grant Slaughter & Co., Louisville, general agents for the New York Plate 


Glass for Kentucky. 

—T. M. James & Co., agents for the Mercantile Fire and Marine of Boston, at 
New Bedford, Mass. 

—Garnsey, Alicut & Co., Kansas City, general agents for Missouri and Kansas 
for the New York Plate Giass. 





Tyler Building, 


The Bankers and Traders 


ACCIDENT ASSOCIATION, 


155 and 157 Broadway, N. Y. City. 


INSURES ONLY PREFERRED RISKS. 


Clean and Liberal Policies without Technicalities. 


Ample Resources. No Unpaid Claims 


A FEW LIVE AGENTS OF EXPERIENCE AND 
CAN MAKE LIBERAL CONTRACTS. 
JOS. W. ABBOTT, Secretary, 


155 and 157 BROADWAY, N. 


ABILITY, 


ADDRESS 


Y. CITY. 





A DEATH RATE SO LOW AS PROBABLY TO BE UNPRECEDENTED 
IN THE HISTORY OF LIFE UNDERWRITING. 


The Provident Life 


AND 


TRUST COMPANY, 
OF PHILADELPHIA. 


ASSETS, JANUARY 1, 1891 
SURPLUS 
INSURANCE IN FORCE 


$18,558,124.44 
2,457,450.83 


79,000,000.00 





In form of Policy ; prompt settlement of death losses ; equitable dealing 
with policyholders ; in strength of organization, and in everything which con- 
tributes to the security and cheapness of life insurance, this company stands 
unrivaled. 





Unsurance Adjusters. 








| | P. HITCHCOCK, AKRON, O. 
' INDEPENDENT ADJUSTER 
for companies only, and local underwriter. For list of companies represented see agents 


list in Year Book. 
CORRESPONDENCE SOLICITED. 





A w. HART, 


INDEPENDENT ADJUSTER 
LOUISVILLE, KY. 





W. LITHGOW, 
ADJUSTER OF FIRE LOSSES FOR THE ASSUKED. 


175 La SALLE STREET, CHICAGO, ILL, 
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Figencp Wants. 


Prominent Agents and Brokers. 








EW YORK LIFE INS. CO., DEPARTMENT OF 


Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 
Tenn., will give one or two first class specials ‘* Top contracts’’ if application is made at once. 
his section is particularly prosperous this season. 


hamlet LIFE OF NEW YORK, 
SOUTHEASTERN DEPARTMENT, 
F mbracing Virginia, Tennessee, Georgia and Alabama. 


FLORIAN & MORRISON, Atlanta, Ga., Managers. 


Good agents wanted at once. Good contracts and territory given. Address as sbove. 





THE BEST SELLING LIFE INSURANCE CONTRACT 


DIVIDEND ENDOWMENT POLICY 


Home Life Insurance Co. of New York. 


It is from date of issue entirely unrestricted as to residence or travel and 
after two years absolutely indisputable. 











For an agency, apply to 
W. A. NEWELL, General Manager, Western Dept., 


HoME INSURANCE BUILDING, CHICAGO, 





LOCAL INSURANCE AGENT IN COLORADO, 


who is well acquainted throughout Colorado and Utah with the best members of his 
fraternity, desires to take charge of a liberal, progressive Fire Insurance Company, plant it 
throughout that territory and represent it permanently. Or he will take charge of a com- 
pany already in this territory, desiring close attention to its interests. ‘This territory is very 
profitable and presents a good field for future growth and prosperity. References furnished. 
Address COLORADO, 
Care THE Spectator, 
14 Cortlandt St., New York. 





ANTED.—ORGANIZERS FOR A FRATERNAL 
Insurance Order, covering both Life and Accident. 

Twenty Grand Divisions, open fer long and paying Contracts for acceptable parties. 
Local orgamizers wanted in every city and town in the United States and Canada. Plans 
attractive, insurance reliable. 

Address (including personal reference), 

O. CORWIN SABIN, Sir Knight the Recorder, 
1420 New York Avenue, N. W., Washington, D. C. 





FRAZIER'S, 


POSITIVE-OPINION 


SURVEYS. 


Philadelphia and New York. 





FIRE INSURANCE ONLY. 


SPRING GARDEN INS. Co. 


OF PHILADELPHIA. 
FIFTY-SIXTH ANNUAL STATEMENT. 


CAPITAL, - - - - $400,000.00 
RESERVE FOR ALL LIABILITIES, - - oo te - 612,202.95 
SURPLUS, - - - oh - - - 349,072.83 
ASSETs, Dec. 31, 1890, - - - - . > $1,361,275.78 


W. G. WARDEN, President. 


CHARLES ROBERTS, Vice-President. G. B. ARMITAGE, Secretary, 
CLARENCE E. PORTER, Ass’t Sec’y. 








EHM & VAN DEINSE, INSURANCE AGENTS 

and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 

States. Correspondence solicited. Applications for the German Insurance and Savings 
Institution of Quincy, Ill., should be referred to this office. 





T. WOOD, INSURANCE AGENT AND BROKER, 
e@ o Mack Block, Milwaukee, Wisconsin. Ample facilities for placing surplus lines in 
responsible companies. Correspondence solicited. 











E. LOWE, 66 PINE STREET, NEW YORK. 
e Established 1875. Contracts for Sprinkler Equipments. lowest current rates, 
Correspondence with owners of mill property solicited. 


a. 


OHN I. COVINGTON, INSURANCE BROKER, 
45 BROADWAY, - - - - - - NEW YORK. 








LFRED PAULL, 1160 MAIN STREET, WHEEL- 


ing, W. Va. General Insurance Agent and Broker. General Agent for the Rome 
Insurance Company of Rome, Georgia, and New England Fire Insurance Company of 
Rutiand, Vt. All applications for the atove companies must be referred to this office. 

Also sole correspondent for Eastern business for the German Insurance Company, Pea- 
body Insurance Company, Franklin Insurance Company, Fire and Marine Insurance Com- 
pany, Jefferson Insurance Company, American Insurance Company and Underwriters 
Insurance Company of Wheeling, West Virginia 


Metropolitan Insurance Agency, 


67 Liberty Street, New York. 
J. M. LEWIS, Proprietor. 


‘ . ~ . 
First Class Insurance Effected with Stock Companies only, at current 
rates. 
LICENSED BY THE NEW YorRK INSURANCE DEPARTMENT, 


Special attention given to the adjustment of Fire Losses. 





J. TEMPLE & CO., FIRE INSURANCE AGENTS, 
° Office, 155 Broadway, N. Y. 





M. DOWNING, 
z INSURANCE BROKER, 
PLACING SURPLUS LINES EXCLUSIVELY. 
297 BULLITT BUILDING, PHILADELPHIA. 


CORRESPONDENCE SOLICITED WITH RESPONSIBLE AGENTS 
EVERYWHERE. 





NDERSON & STANTON, GENERAL INSURANCE 


Agents, 157 Broadway, N. Y. Correspondence solicited from responsible Agents. 





CHARLES TREDICK. ESTABLISHED 1869. W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 





G. HALL, 
° 150 BROADWAY, - - - NEW YORK. 


SURPLUS LINES A SPECIALTY. 





ENRY O’KANE, COLUMBUS, OHIO, GENERAL | 


Agent, Central Department, GuARDIAN ASSURANCE CoMPANY OF Lonpon, GREEN 
wich InsuraNCcE Company OF New York. 





ARBEE & CASTLEMAN, MANAGERS SOUTHERN 
Department, Royal Insurance Company, Office at Louisville, Ky. 





| 
| 
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Prominent Agents and Brokers at Chicago. 















A. ALEXANDER, CHICAGO, ILL., 


e General Agent, Western Department (AccipENT Brancu), 
FIDELITY AND CASUALTY CO. OF NEW YORK. 


Home Insurance ButLp1nc. 












T. H. Wessrer. E. N. Wirey. Houcer pve Roope, C, P, JENNINGS. 


‘i EBSTER, WILEY & DE ROODE, SUCCESSORS 


toS. M. Moore & Co., 168 and 170 La Salle Street, Chicago. Lion Fire Insurance 
Co., London, Eng.; Providence-Washington Insurance Co., Providence, R. I.; Amazon 
Insurance Co., Cincinnati, O.; Southern California Insurance Co., Los Angeles, Cal, 

















Paip-ur Carira, $1,000 000.00. PoLICYHOLDERS SuKPLUs, $1,500,000,00, 
H. THACHER, GENERAL AGENT, AMERICAN 

e Casualty Insurance and Security Co., 318-321 Phenix Building, Chicago, Ill, 
Employers’ Liability, Public Liability, General Accident, Individual Accident, Automatic 
Sprinkler, Steam Boiler and Elevator Insurance, Fidelity Bonds. 





















'AMES A, MILLER. JOHN T. SWEETLAND. P. J. KERWIN, 
TELEPHONE, 1926. 


AMES A. MILLER & CO., FIRE INSURANCE. 
Successors to Wm. G. McCormick & Co., Office, No. 168 and 171 La Salle Street, 
Chicago. Representing Liverpool and London and Globe Insurance Co., England; 

Union Insurance Company of California ; Western Insurance Co. of Pittsburgh, Pa.; Peoples 
Insurance Co,, of Pittsbuirgh, Pa.; Phenix Insurance Co. of Brooklyn; New Hampshire 
Insurance Co. of Manchester, N. H. 











ROWN & VATER, FIRE INSURANCE BROKERS, 


504 and 506, The Rookery, Chicago, Reference, Chicago National Bank, _ 














E T. MARSHALL & CO., FIRE INSURANCE, 
e 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 











Gro. W. MontGomery. M. L. C, FunkHouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark; 

Firemens Ins. Co., Newark; Standard Fire Ins, Co., New York; Fidelity and Casualty 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 














DOLPH LOEB & SON, INSURANCE AGENCY, 

170 La Salle St., Chicago. Manchester Fire Assurance Co., England ; State Inv. 

and Ins, Co., of Cal.; Orient Fire Ins. Co, of Hartford, Conn.; Aurora Fire Ins. Co., Cin.; 

St. Paul F. and M, Ins. Co., St. Paul; Rochester German Insurance Co., of Rochester, 

N. Y.; Lloyds Plate Glass Insurance Co., of New York; Peoples Insurance Co., of New 
York ; German Fire Insurance Co., of Pittsburgh. 















Estasiisuep A, D, 186s. 


A. LOWELL & CO., INSURANCE. 


* Room 50, 189 La Salle Street, Chicago, III. 












E. A, SHANKLIN. F. P. Evwes. 
P. ELWES & CO., INSURANCE AGENTS AND 
Brokers, 6, 8, 10 and 12 Pacific avenue, Traders Building, Chicago, Ill. Special 

facilities for placing large lines on all classes of desirable property. 




















FIRE UNDERWRITER, 
196 La Salle Street, - - - - - - ; - CHICAGO, 


ny 













Wm. C. MaciLt. J. H. CHAMBERLIN, 


AGILL & CHAMBERLIN, 


Successors to Magill, Eastman & Co., 
INSURANCE AGENTS 
S. W. Cor. La Salle and Madison Streets, - - . - - - - CHICAGO. 



















—_— & WM. A. GOODMAN, 
Insurance Agents, 





142 AND 144 LA SALLE STREET, 


CHICAGO, - - - - - - - ILL. 












ENNO & SMITH, 


513 Insurance Exchange, Chicago, IIl. 


Facilities for placing surplus lines on Saw Mills, Lumber and other desirable risks 
throughout the West and Northwest. 
References :—-Globe National Bank, Columbia National Bank and Bradstreets. 











resent 


AN UNEQUALED RECORD. 


The fact that the policyholders of the Nationa 
Life of Hartford who joined that sterling company 
in 1885 now have their Premiums paid for them by 
the company out of the Reserve Fund which has 
accumulated under the 5-year Tontine System, 
must be very gratifying to the policyholders and 
speaks volumes for the system and the excellent, 
economical and conservative management of the 
National Life. No other company as far as we 
can learn has ever been able to equal this record or 
even approach it. It is something new in the his- 
tory of life underwriting; the best of it is that it is 
not theory, but an accomplished fact, and the con- 
stantly increasing bysiness of the National shows 
the appreciation of the insuring public in the system 
of the National Life and its management. 

Parties desiring insurance or who desire to rep- 
one of the best companies in the country, are invited to correspond with 


D, S. FLETCHER, Gen’] Manager, HARTFORD, CONN. 





H. F. Garrertson, President. Rost. Burns, Secretary and Manager. 


Ese 


N Pierce, Vice-President. Washitigton Natl. Bank, Treasurer. 


ORTH PACIFIC INSURANCE CoO. 


TACOMA, WASH. 


CAPITAL PAI D_ UP, $200,000.00 





This Company has entered upon its third year and is now doing an annual business of 


$125,000. 


oo, 
Its principal stockholders include the leading business men of Tacoma. 


ORGANIZED ApRit 1st, 1889. Capita Paip 1N, $125,000.00 





COMPARATIVE STATEMENT FOR TWO YEARS. 





‘ ASSETS. 

October 1st, 1889.-.........---- $145,897 88 October 1st, 1890........---..-.$223,720 20 
ee 183,476 41 April 1st, 1890.-......-....--.-- 237,720 20 
PROMPT. PROGRESSIVE. POPULAR, 
ORTHWEST FIRE AND MARINE 

INSURANCE COMPANY 
OF PORTLAND, OREGON, 
Cs occa caine menses beaten breathe aeubedaacemecb aoueee $500,000.00 
oe ELSE ee een 341,700.00 


A Leading Home Company. Prompt in its Settlements. Largest Business of any 


Home Company. Reserve Computed in Excess of Statutory Requirements. 
RELIABLE INDEMNITY. 


Under Direction of Leading Capitalists of Portland. 
H. M. GRANT, Secretary and Manager. 


Formerly of Balfour, Guthrie & Co., Insurance Department, San Francisco, California. 


J 


‘\ASCADE FIRE AND MARINE INS. CO. 


. LOEWENBERG, President. OHN MCCRACKEN, Vice-President 
’ , 
F. M. WARREN, Treasurer. 





OF SEATTLE, WASHINGTON. 





SE ocr uec ep aie OMe a Ra paces oO REAR Rae * Bgkawe ween se $200,000 
Se ee ae ae aS Ae ee Pee pa ne 4 Sak omremnee $231,948.59 
Surplus as regards policyholders.... ............ Breda we wiaindte $211,318.59 





JOHN SCHRAM, PRESIDENT. 


C. M. SHEAFE, Vice PREsIDENT. WM. T. IVEY, Secretary. 


A. MACKINTOSH, TREAsuRER. 








CHARTERED 1851. CAPITAL $100,000. CHARTER PERPETUAL. 


ANDUSKY INSURANCE COMPANY, 


MANAGER’S OFFICE, TOLEDO, O. 


JOHN AMES, Jr., Presipent. W. H. ALEXANDR, Sec. anp Mav. 


Directory made up of leading business men of Toledo and Sandusky. Correspondence 
invited from reliable agents throughout Ohio. 
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Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 


Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 





-THE-— 


FIDELITY AND CASUALTY C0. 


140 TO 146 BROADWAY, 
NEW YORK CITY. 


Capital, $260,000.00 | Assets, $1, 424,220.28 
INSURANCE. 


FIDELITY. —Bonds of Suretyship for persons in positions 


* of trust, 


CASUALTY, “Spore! Ass itsasi cats Geaege 


OFFICERS: 

WM. M. RICHARDS, President. GEO. F. SEWARD, Vice-President. 
ROB'T J. HILLAS, Secretary. EDWARD L. SHAW, Ass't Secretary. 
DIRECTORS: 
oun L. Rixer, ¢ Of J. L. & D.S. Riker. 


me H. Mare, ~ Pres. Atlantic Trust Co 
.G. McCuLLoucu, N. Y., L. E. & W. R. Co. 


Go, S. Coz, Pres. American Ex. Nat. Bank. 
J.S. T. SrRANAHAN, Pres. Atlantic Dock Co. 
A. E,Orr, - - = of David Dows & Co. 
G. G, WitttaMs, Pres. Chemical Nat. Bank. m. G. Low, - - = Counsellor at Law 
A.B. Hut, - - - - Retired Merchant. oes MAXxweELL, Pres, Cen, R.R. of N.J 
H. A. Hurtsut, - Commr. of Emigration. m. M. RicHarps, President 


j. D Vexmu ye, Pres. Merchants Nat. Bank. | Geo. ¥. SEwarD, - - - Vice-President 





The Bankers and Traders 


ACCIDENT ASSOCIATION, 


155 and 157 Broadway, N. Y. City 


INSURES ONLY PREFERRED RISKS. 


Clean and Liberal Policies without Technicalities. 
Ample Resources. No Unpaid Claims, 


4 FEW LIVE AGENTS OF EXPERIENCE AND ABILITY, 
CAN MAKE LIBERAL CONTRACTS. 


JOS. W. ABBOTT, Seeretary, 


155 and 157 BROADWAY, N.Y. CITY. 


ADDRESS 


Claims Paid, over $600,000.00. 


THE HOME 


Offices : 135 and 137 Broadway, New York. 








.. BENEFIT... 
ASSOCIATION, 





RR ESERVE FUND DIVIDENDS EVERY YEAR 

AFTER THE FIFTH. ECONOMICAL LIFE IN- 
SURANCE. SAFE! SURE! SOUND! THE COMPANY 
FOR ACTIVE WORKERS. GENERAL AND SPECIAL 
AGENTS FOR TERRITORY AT PRESENT UNOCCUPIED 
WILL BE GIVEN LIBERAL COMPENSATION AND WILL 
FIND OUR PLAN OF INSURANCE A GOOD ONE TO 
PRESENT. FOR TERMS, PARTICULARS AND ALL IN- 


FORMATION, ADDRESS AS ABOVE, 








THE 


Security Mutual Life Association 


OF BINGHAMTON, N. Y. 
COMMENCED BUSINESS JANUARY 3, 1887. 


In its first three years this Association has written over $5,000,000.00 in- 
surance, has paid immediately, on receipt of proofs, eleven death claims, has 
saved to its policyholders more than $150,000.00 as compared with the 
premium rates of old line companies, and has accumulated over $80,000.00 
assets. 

The plan is known as the Equation Rate and provides undoubted security. 
It returns all reserve accumulations each five years to persistent members, 
which can be used immediately to reduce premiums, or allowed to accumu- 
late to be added to the policy when it matures. 

We want reliable, energetic managers and agents in New York, Pennsyl- 
vania, Ohio and Michigan, on commission or salary basis, 

The Association also issues annuity policies, 


Address all communicatiors to 
CHAS. M. TURNER, General Manager, 


P. O. Box 143. BINGHAMTON, N, Y. 








VANSVILLE INSURANCE COMPANY, 
EVANSVILLE, INDIANA. ‘ 
Paid-up Capital, $250,000.00 
CITIZENS INSURANCE COMPANY, 


EVANSVILLE, INDIANA, 


Paip-uP CAPITAL, : s. “\a - - $200,000.00 

’ Fire, Tornado, Hull and Cargo Insurance. The Strongest Insurance 
Companies ever organized in the State of Indiana and doing business in the 
State of Indiana only. 


BENNETT & ODELL, Managers. 
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THE AMERICAN 
EMPLOYERS’ LIABILITY INSURANCE COMPANY. 


The First and Only American Liability Company. 





Vice-President: 
JOHN I. TUCKER, 


President : 


JONATHAN H. CRANE, 


Secretary and Gen’l Manager: 
JOHN MACRAE. 


Treasurer : 
JAMES BOWNE. 


MUTUAL STOCK COMPANY. 
CAPITAL, $200,000. Participation in Profits. 


AGENCIES - 
Generac WesTERN DEPARTMENT: CHAMBER OF COMMERCE B’L’D’G, CHICAGO. 
EDWARD E. SCRIBNER, Resident Manager. 
New EnGianp DerarTMENT: 30 CONGRESS STREET, BOSTON, 
CHARLES W. HOLDEN, Resident Manager. 
Soutu-EasTern Department: 18 SOUTH SEVENTH STREET, PHILADELPHIA, 
HORACE A. REEVES, General Agent. 
MICHIGAN.—H. C. Mgap, 304 Hammond Building, Detroit. 
KENTUCKY.—Moorg, Tittman & McATEE, Louisville, 
ALABAMA,.—R, F. Man ty, Birmingham Trust and Savings Co. 
MARYLAND.—Gro. . Coate & Son, Baltimore, 


GEORGIA.—James W. McA uitstErR, 27% Whitehall Street, Atlanta. 














Cuas, Rascuer. Mgr. W. L. Niguorster, Gen’! Agt. Louis V. STIERNBERG Secy, 


HE RASCHER MAP PUBLISHINGCO. 
Ov CHICAGO. 
New York OFFICE: 


No. 39 NASSAU STREET, 
Room 18%. 


St. Paul Office: 242 Endicott Building, Kansas City Office: Room 605 Baird Building, 


Main Orrice, CHICAGO: 
No. 160 LA SALLE STREET, 
Room 42. 


Publish Insurance Maps of all the Principal Cities in the Noithwest. 





1851. 1891. 
LIFE INSURANCE COMPANY, 
SPRINGFIELD, MASS. 
M. V. B. EDGERLY, President. 

HENRY S. LEE, Vice-President. JOHN A. HALL, Secretary. 
OSCAR B. IRELAND, Actuary. E. D. CAPRON, Ass’t Secretary. 
THE NEW POLICY CONTRACT 
Offered by this company is non-forfeiting. Parp-up and caAsH VALUEs are plainly endorsed 
upon all policies, under the provisions of the MassacHuseTTs Non-FoRFEITING Law; is 
INCONTESTABLE after two years from the date of its issue; all RESTRICTIONS upon residence, 


travel, occupation or employment, except military and naval service in time of war, ARE 
REMOVED after two years. 


GILFORD MORSE, Manager, 258 Broadway, New York. 





TIME-TRIED AND FIRE-TESTED., 


——— INSURANCE COMPANY 
OF HARTFORD, CONN. 





Capital all paid in 
Assets January 1, 189] 
Surplus over all liabilities, including reinsurance 





D. W. C. SKILTON, President. GEO. H. BURDICK, Secretary. 


J. H. MITCHELL, Vice-President. CHAS. E. GALACAR, Ass’t Sec’y. 


H. M. MAGILL, General Agent. THEO. F. SPEAR, Ass’t General Agent. 
Western and Southern Department, Cincinnati, Ohio. 


FRAZIER’S 


POSITIVE-OPINION 


SURVEYS. 


Philadelphia and New York. 








INCORPORATED 1882. 


HE FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 
OrriceE, 110 South Fourth St. 
Cash Capital, - - 


Assets, Jan. 1, 1891, - ee 
Net Surplus, - «= 


$400,000.00 
901,253.74 
169,098.02 


JAMES N. STONE, President. 
CHARLES R. PECK, Sec. and Tres. 


JACOB NAYLOR, Vice-President. 
FRANK M. CRITTENDEN, Ass’t Sec, 


* INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Insures against Losses by Fire, Windstorms, Tornadoes, Cyclones and Lightning, 


NEW YORK OFFICES, 195 BROADWAY. 

CASH CAPITAL, 

Gross Assets, December 31, 1890 $5,008, 315.06 
SND ciate a a ae a 3,444,610.64 
Surplus as to Policyholders $1,653,701.42 


Losses Paip Since ORGANIZATION, $39,633,332.79. 





ILL any active solicitor who is writing from two to four thousand 
of insurance per week try his hand at the CONN. INDEMNITY 
ASSOCIATION for a time? He will find that he can write 

twice the amount of business with us and be sure of more satisfactory 
remuneration, 

WE CAN OFFER him a few choice territories that are still waiting for 
his appearance. 

SURPLUS business is solicited by this Company, and liberal terms will be 
made with men who can turn over such work to us. 

THE C, I. A. has been in operation over seven years, and is backed by a 
fully subscribed capital stock of $250,000. 

THE COMPANY has twenty-one dollars of assets to every dollar of liabilities, 

THE TEN-YEAR DISTRIBUTION POLICY of this Company is the 
most satisfactory of anything in the insurance line on the market. 

V. L. SAWYER, President. E. A. WRIGHT, Secretary. 

WATERBURY, CONN. 


EOPLES INDUSTRIAL INS. CO., 


HOME OFFICE, - 





NoRWICH, CONN. 


HUGH H. OSGOOD, President. 
W. FAIRBANKS, Vice-President. 
S. B, BISHOP, Secretary. 
LEVI W. MEECH, Consulting Actuary. 


Issues both Ordinary and Industrial Policies. 


Agents desirous of making a good record, with a view of early promotion, 
should apply to the Superintendents or to the Home Office of the Company. 





WANTED. 


Volumes | and 2 


PITTSBURGH, PA., MAPS. 


Address, stating price, etc., 
CLIFFORD, 


Care THE SPECTATOR, 14 Cortlandt St., New York. 











